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| We have something to offer in the way 
bof a general agency that is very attractive 
to find with an old, conservative life com- 
4 pany. It will pay anyone interested to in- 
: vestigate. All communications confidential. 


4 Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 








Insurance in Force 


Over $66,000,000.00 


HARRY L. SEAY, President 


CLARENCE E. LINZ, 
Vice President & Treas. 


LAWRENCE M. CATHLES, 
Vice President & Actuary 


P. N. THEVENET, Secretary 
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HOW ABOUT 
THE “NIXIES” 


| A“‘Nixie’’ is a letter which the mail man is unable to 
) deliver. Many carefully written letters, subjects of 
much time and effort, end in the ‘‘Nixie’’ box. 


» A“Nixie’’ for the life insurance agent is an appli= 
> cation upon which he may have expended much effort 
| but which is rejected by his company. 


| Such ‘‘Nixies’’ offer little grief for the agents of The 
Lincoln National Life Insurance Company because pol- 
picies are issued on practically all applications sent in 
F and the policies are back in the hands of the agents 
' teady for delivery in record breaking time. 


You end your ‘‘Nixie’’ problems when you 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 


| Lincoln Life Building Fort Wayne, Indiana 


EY ~ Now More Than $210,000,000 in Force 
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American 
National Insurance Company 
OF GALVESTON, TEXAS 


W. L. MOODY, JR., President SHEARN MOODY, Vice President 
W. J. SHAW, Secretary 


FINANCIAL STATEMENT 


DECEMBER 31, 1921 


ADMITTED ASSETS 
$896,517.61 
4,108,612.42 


1,000.00 
1,198,944.47 
3,536,822.42 
1,463,977.37 


6,908.28 
237,661.04 
221,999.36 


493.95 
$11,672,936.92 


Real Estate Owned 

Mortgage Loans (First Lien) 

Collateral Loans 

Loans Made to Policyholders (on this company’s Policies) 


Cash in Banks 

Certificates of Deposit 

Interest Due and Accrued 

Deferred and Uncollected Premiums 
(Less Loading) 

Ali Other Assets 


LIABILITIES 

Net Reserve, American Experience 

(3 and 3% Per Cent) 
Special and Contingent Reserves 
Reserves for Death Losses in Process of Adjustment or Adjusted 

and Unpaid 

Reserves for Taxes 
All Other Liabilities 
CORP EO oped voveecnwicaeduadavecenedee ke $500,000.00 
PRAT PORES C5 alec. 0<.4.65:0 Cutseneicvanteeeads 243,252.00 
CS catia cusstcencide Sgdeandegsntean anaes 1,070,643.81 


Surplus to Policyholders 
TOTAL LIABILITIES 


$9,261,807.63 
204,251.00 
105,608.25 


129,129.51 
158,244.72 


1,813,895.81 
$11,672,936.92 


ORDINARY AND INDUSTRIAL LIFE INSURANCE IN FORCE 
$157,699,773.00 


Operates In Nineteen States and the Republic of Cuba 
“ANCHOR TO THE ANICO” 
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UP ITO THE MINUTE! 


——- 














The Reliance Life prides itself on always being strictly ‘‘up-to-the- 
minute.” 

From time to time we have pioneered various new features into the 
field of life insurance. 

Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 


POLICY 


It is a policy with a human appeal! 

In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 

A policy containing the sulphitic features we have introduced gives you 

the something different’”’ to talk to your prospects. 

It will stand the test of grilling competition—and come out victor. 


‘ime has proved that. 
AND— 


Our agency contracts are more than liberal. 


How about a connection? 


RELIANCE LIFE INSURANCE CO. 
of PITTSBURGH 


Farmer’s Bank Building 
PITTSBURGH PENNSYLVANIA 
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Tue Specrator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 
at the Postoffice, New York, N. Y., under the act of March 3, 1879. Tue Spectator, Volume CIX, Number 1, July’ 6, 1922; $4.00 per annum, 
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' WHERE FIRE INSURANCE DIVIDENDS COME FROM * 


Almost Entirely Paid from Investment RKeturns---Stockholders of Some 
Companies Have Contributed More to Surplus Account During Past 


Decade 


ERY often, casual ebservers of the state- 
ments of fire insurance companies are led 
to believe that the dividends paid are de- 
rived from excessive premium charges. 
They argue further that these premiums 
are higher than they should be. A study 

of the accompanying table will show quickly 

a and clearly to the most biased that the 

F dividends paid to the stockholders of fire insurance companies 

Fare not derived from the premiums, but come almost entirely 

P from income from investments. These investments, comprise 

: the capital stock an surplus produced by stock subscriptions 

4 and voluntary contributions of the stockholders, as well as the 

» legal reserve of thirty-seven of the 145 companies contributed 

» directly more to the surplus account than has been paid to them 

| in dividends in the past decade. 

E lt may be further noted that the average dividends paid by 
© these companies on money invested by stockholders is hetween 
Gand 7 per cent. A dividend yield of this amount on a business 
| subject to almost complete annihilation of assets by conflagra- 
2 tion losses cannot, by the greatest stretch of the imagination, 
be held to be unduly high. In fact, when one thinks of the 
"Possibilities of conflagrations in large cities, when the com- 
P Panies, in order to help the business interests, write large lines, 
os. 


g * Copyright, 1922, by The Spectator Company, New York. 


Than Has Been Returned to Them in Dividends 


it seems a wonder that capital can be attracted on such a divi- 
dend return. 

The table herewith shows that for 145 millionaire fire insur- 
ance companies operating in the United States, the investment 
earnings during the past ten years amounted to $284,959,158, 
stockholders received $183,742,370 in dividends, and $101,216,- 
818 was added to the surplus account, which is held for the 
protection of policyholders against the conflagration hazard, or 
to supply any deficiency that might arise from continued and 
consistent losses on underwriting transactions. 

It might be here stated that the net dividends, i. e., dividends 
paid less contributions paid in by stockholders of these 145 
millionaire fire insurance companies during the past ten years, 
amounted to but $144,905,444. It may be also noticed that 
the stockholders have, during the past ten years, contributed to 
the surplus funds the sum of $37,836,926, either by payments 
of assessments or by premiums on new stock sold, so that the 
sum of $139,053,744 was either gained from investments or 
contributed by stockholders in excess of the dividends paid. 

The statistics in the accompanying table demonstrate that 
very few of the great companies listed have drawn upon either 
their underwriting profits or previously accumulated surplus 
funds for the payments of dividends; indeed, it is noted that 
some of the dividends declared represent transfers from the 
surplus to the capital account, and the money still remains with 
the companies for the protection of policyholders. 

(Table will be found on page 7) 











THE 


Sr eLCI ATOR 





Thursday 








The Evolution of Life Insurance” 


Recent Advancements of Insurance Medicine 


By DR. FREDERICK L. HOFFMAN 


(Continued from Tue Srecrator of June 29) 


During the period under observation the highest relative in- 
dustrial mortality figure was reached during the first week of 
March, 1920, when the industrial death rate was 96.2 per cent. 
of the general death rate. In curious contrast, the lowest rela- 
tive mortality prevailed during the week of February 7, when 
the industrial death rate was only 42.1 per cent. of the mortality 
of the total population. It must be kept in mind, however, 
that the industrial figure is for the country as a whole, practi- 
cally including the entire urban population, whereas the census 
death rate for the general population is for the time being 
limited to 60 representative cities. 


INSURANCE MEDICINE 

The rejection of an applicant for insurance is not only a 
matter of serious concern to the company which loses the busi- 
ness, and to the agent who loses the commission, but even more 
so to the applicant himself, who is deprived of the desired in- 
surance protection. It is, therefore, unnecessary to reiterate 
the statement frequently made and in strict conformity to the 
facts of long experience, that the companies leave nothing un- 
done to safeguard the interests of the insured, as well as their 
own, against the possibility of serious error. It is unfortunately 
true that medical and physical diagnoses, in their relation to 
life expectancy, are far from having attained to the status of 
an exact science. Life insurance medical examinations are 
chiefly concerned with what Sir James Mackenzie defines as 
the predisposing stage of disease, or, in other words, the state 
in which the individual is free from disease but liable to be at- 
tacked either from some inherent weakness or from an outside 
source. Applicants who have reached the early, and certainly 
the advanced, stage of the disease are not likely to present them- 
selves for insurance, and this fact precludes the comparability 
of life insurance rejection records with the results of medical 
examinations made among the population at large or under a 
system of voluntary recruiting or compulsory conscription. 
There is urgency for more effective training courses in medical 
schools for the purpose of examinations for life insurance, in- 
dustrial employments, etc., considering the increasing com- 
plexity of modern life and the apparent increase in the risk 
of adverse selection. It has properly been observed by Sir 
James Mackenzie in his epoch-making work on “The Future 
of Medicine,” that, “In any given case when a subjective 
symptom or a physical sign is detected, it is imperative, in addi- 
tion to finding out the mechanism of its production, that its 
value should be assessed in relation to its effect upon the pa- 
tient’s future.” The latter is precisely the function of the 
medical director, although we are far from having attained to 
the status of an exact science in examinations for life insurance 
purposes. 





* Copyright, 1922, by The Spectator Company, New York. 








EXTENDING USE oF MECHANICAL APPLIANCES 

f > jc > ¢ he increaci . " : 

There is danger that the increasing use of mechanical methods 
or mechanical and other laboratory appliances may so over. 
specialize the field of life insurance examinations as to result 
| Sir James Mur. 
kenzie, whose judgment would not be questioned by anyone 
familiar with his world-wide reputation, particularly in the fej 
of heart diseases and related affections, is of the Opinion that 
“The conception of specialism dominant to-day is a wrong one,” 
because, I take it, of the danger of neglecting the most impor. 
tant aid in diagnosis and that is the power of intelligent obserys. 
tion and careful attention to facts not reducible to measuremen: 
or a mechanical standard, but progress is being made and thes 
limitations are in a fair way of being recognized by our medica 
directors, and there is unquestionably less friction to-day than 
in the earlier years, when, in the light of the less exact medical 


in individual cases at least, in serious error. 


knowledge of the period, serious errors in diagnosis were practi- 
cally unavoidable. Underwriters can aid materially in facilitat. 
ing the medical examination of the applicant if they will keep 
in mind that the sole objective of the examination is to safe. 
guard the interest of the insurance company against advers 
selection, and that every undesirable risk accepted must needs 
react unfavorably in the long run upon the subsequent divident- 
paying experience of the company concerned. It is unnecessary 
to point out that nothing is in more obvious conflict with the 
higher ethics of the underwriting profession than the withhold 
ing of vital information from the company assuming the risk 
which, if known, might possibly have led to rejection. It is the 
unconditional duty of every agent to present for the company’s 
information all the facts known to him, or obtainable by him, 
that bear upon the applicant’s prospective longevity. 


[V 


INCREASED OCCUPATIONAL AND OTHER HAZARDS 


Risks are either rejected or modified because of impairments, 
or increased hazards due to a multitude of causes, chief of which 
are occupation and foreign residence. The extra-rating prat- 
tice of modern life insurance companies is enormously in at: 
vance of the earlier periods when a few general principle 
were considered sufficient for the purpose of assessing the addi: 
tional amount required for the full protection of the insuring 
corporation. But to-day, with an increasing attention to % 
cupational hazards in practically every direction, a much hight! 
degree of refinement is absolutely called for if a serious cot 
flict is to be avoided. For illustration, it is not generally know! 
that the Federal Transportation Act of 1920 requires that the 
occupational hazard shall be taken into account in the adjust 
ment of federal wage disputes. 

(To be continued) 
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FTER all, the real purpose of any 
A convention is to bring men together, 
to provide an opportunity for the ex- 
change of ideas and the accomplishment 
of constructive business. Too often it 
is wih an idea of hauling out the golf 
clubs, sidestepping the business sessions 
and merely enjoying the scenery that 
insurance men are moved to attend their 
conventions. The first annual meeting of 
the New England Associations of Fire 
Insurance was endowed with that neces- 
sary adjunct, enthusiasm, and it went even 
beyond the most optimistic expectations 
of its organizers. New England insur- 
ance men attended the meeting in a body. 
The six State associations worked to- 
gether, intent on making the meeting out- 
sanding and achieved their purpose. 
New Englanders from every section 
motored to the convention held under the 
shadow of the Old Man of the Mountains. 
The spirit of the new high class trained 
insurance agent dominated. It is said 
that years ago insurance men were so 
busy going after the shekels that they 
lad no time to co-operate with a view to 
advancing the interests of their business 
ad every agent regarded his brother 
agent with suspicion. The New Eng- 
lnd meeting showed that today agents 
are ready to get together and to work out 
their problems and wipe away the 
winkles hand in hand. There was busi- 
Ness to be done and what was before 
the convention was put through. The 
meeting was a successful one and nobody 
Was dissatisfied with his three days spent 
mthe White Mountains. 


BOUT the middle of May Tue 

SPECTATOR gathered information 
from over forty life insurance companies 
concerning their new business in the first 
four months of 1922, in comparison with 
the corresponding period in 1921. This 
showed that in the period mentioned in 
the current year their new business ex- 
ceeded $2,333,000,000, and represented an 
increase of about 4 per cent over the first 
four months’ business last year. The 
Association of Life Insurance Presidents 
recently collated information from forty 
companies, business represents 
more than three-quarters of the total in 
force in the country, concerning their 
new business in the first five months of 
this year. This shows that May was the 
best month, except for March, thus far 
in 1922, and that the total new business 
of these forty companies in the first five 
months was about $2,590,000,000, this 
sum representing an increase over the 


whose 


corresponding period in 1921 of about 5 
per cent. It will be noticed that this later 
report upon the new business of the life 
insurance companies bears out the results 
as compiled by Tne Spectator for the 
four months ending a month earlier, and 
shows that the business of the life insur- 
ance companies is steadily improving. 





HAT the field for credit insurance is 
t broad and increasing one is indi- 
cated by comparative figures published in 
the Federal Reserve Bulletin showing the 
relative losses by fire and by business 
failures. The fire loss figures used are 
those compiled by the Journal of Com- 
merce, while the losses by commercial 
and financial failures were largely col- 
lated and furnished by the leading insur- 
ance companies. The record for the last 
ten years shows that the losses by fail- 
ures exceeded $2,904,000,000, whereas 
the fire loss amounted to about $2,492,- 
000,000. The loss by failures in 1921 is 
put at over $750,000,000, while the prop- 
erty fire loss is stated as about $333,000,- 
ooo. <As the premiums written by fire 
and marine insurance companies in 1920 
fell but a little short of $1,000,000,000, 
while the credit insurance premiums for 
1920 exceeded $4,000,000, it is 
vious that there exists an opportunity for 
great expansion in the credit insurance 
business, but the manufacturing, mercan- 
tile and financial business houses of the 
country apparently need to be further ed- 


5 


ob- 


ucated concerning the advantages of such 
protection. 


HE law recently passed by the Legis- 

lature of the State of New York, 
compelling taxicab owners to furnish 
some sort of security with which to in- 
demnify the victims of accidents, has 
been severely criticised and _ bewailed. 
Nevertheless, in a test suit, the law was 
upheld by the courts of the State and 
became effective July 1. When criticism 
of the law is analyzed carefully, it re- 
solves into a criticism of the costs in- 
volved, which, indeed, are high. This 
fact, however, did not make the duty of 
the lawmakers any less clear; contrarily, 
it strengthens the case for it. The taxi- 
cab drivers in many large cities have be- 
come excessively careless and accidents 
have, accordingly, been frequent. No 
other reasons can possibly be found for 
the high rates which have been found 
necessary. For our part we do not see how 
any more practical method of curbing the 
recklessness of these men could ever have 
been devised. Taking chances that cost 
but little is one thing and paying heavily 
for them from the personal bank-roll is 
another. 





| lr seems likely that the purveyors of 
rain insurance are having less trouble 
selling such insurance this year than they 
are keeping money in the coffers where- 
with to pay their losses. In the eastern 
sections of the United States, June has 
been almost one rainy day after another. 
We interpret this as being, in the lan- 
guage of the rain departments, just one 
claim after another. About the only 
cheerful thing we can think of to say on 
the subject is that it has always stopped 
before, so we can reasonably expect that 
it will this time. 


Requires Workmen’s Compensation 
Experience 

Satt Lake City, Utanu, July 1.—The State 
Industrial Commission has made a new ruling 
which requires all companies writing work- 
men’s compensation business to furnish the 
Utah Workmens Compensation Bureau their 
experience with each individual risk subject to 
experience rating, the experience to be in the 
hands of the bureau officials not more than 
ninety days and not less than forty-five days 
before the expiration date of the policy cov- 
ering the risk. The commission had made no 
rule-in this regard before and in many cases 
the experience was received too late to be of 
any use in fixing the rate for the next year. 
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UNITED STATES BRANCH 
110 WILLIAM STREET, NEW YORK, N. Y. 


HORATIO N. KELSEY, MANAGER 


EVERY INSURANCE MAN | 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster i is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November 1, 1922, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 





























WM. B. CLARK, President 


More than a Century of Service 


Fire Rental Value Tourists’ Baggage 

WW Etats Use and Occupancy Salesmen’s Samples 
Automobile Profits Transit Floaters 

Reha et-tele) Sprinkler*Leakage Automobile Truck Transit 
Rent Registered Mail Explosion 

Leasehold Parcel Post Riot and Civil Commotion 


Losses Paid over $210,000,000 






















E. KIMBALL, Pres’t GUY E. WELLS, Vice-Pres’t WM. C. DOOLITTLE, Asst. Sec-Trea8 


CLEVELAND NATIONAL 


FIRE INSURANCE CO. 
CLEVELAND, OHIO 


Because it is a human institution, an Insurance Company cannot be greater nor better 
than the men—officers and agents—engaged i in its service. 

That service is a public one, for upon these men the property interests depend for the 
protection the Company furnishes. 

There must be efficiency of the highest order and efficiency rests upon close and intelli- 
gent co-operation between management and agents. 

With all the facilities it can extend to agents, the CLEVELAND NATIONAL guar- 
antees this character of co-operation to them 

IF YOU WANT THAT KIND OF C OMPANY YOU HAVE A PLACE IN YOUR 
AGENCY FOR THE CLEVELAND NATIONA 


ARCHIBALD ~sesaa Sec.-Treas. and Manag. Underwriter. 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1922 


CAPITAL 


$10,000.000.00 


RESERVE FOR ALL “OTHER LIABILITIES 


20,592.997.95 


12.213.010.92 


42.806.008.87 


133,275,321.56 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31, 1921 


United States Government Bonds 


owned by the Company equal its 
Capital Stock of $10,000,000 


Home Office, One Liberty Street 
New York City > 


Pacific Department 


GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 


WM.H.McGEE & CO., Gen’l Agts 
15 William Street, New York City 


Western Department 
WALTER H. SAGE, Gen’! Mer. 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 

















NA! 


z ‘tna, 
Agrict 
Alba - 





Comme 
Comme 
Comme 
Concor 
Connec 
Contin 








jy 6,192 THE SPECTATOR Vics Tamim 
WHERE FIRE INSURANCE DIVIDENDS 


Thu Tsday 








—_— 


———, Where Fire Insurance Dividends Come From 


































































































AN ——— Excess of 
Investment 
Income Contribu- Income and RO M 
tor from tions of Contribu- 
’ AME OF COMPANY Invest- Stock- Dividends tions Over 
NAME ments holders Paid Dividends 
in Ten Yrs, in Ten Yrs. in Ten Yrs, in Ten Yrs, 
$ $ $ $ 
Etna Hartford en avarele rarer ee Pere ee ‘ 10,250,000 717,406 | D E 
‘eoultural, Watertown ... 2,605,436 peceaes a1,862,500 742,936 D 
sag ge aT 624,259 280,000 344,259 D 
Alhany, a, Pittsburgh .... 1,025,944 b662,000 363,944 
ie es Philadelphia ...... 1,481,389 866,250 740,139 % 
. oe gy alee eae 14,385,393 677,319 
lation American, ewnce, N.Y... 1 $150,000 1,110,000 213,273 
America? vobile, St. Louis.. "496,231 525,000 185,250 835,981 
Am, Au Central, St. Louis. 2,310,192 — 1,000,000 660,612 2,649,580 
pestis Eagle, New York. 1,121,069 — 71,000,000 830,000 1,291,069 
Americe <i & i r a 229 FAS ¢ 5 31 048 
; table, N. Y.*. 332,548 7900,000 301,500 9 
— . p= York*. 305,435 7$400,000  ~— ga ae et 705.435 
jmNational, Columbus". . 197,725 SGM nnccecn: 368,045 
Am, 2 . ry 28.7296 2 2 
a f Am., N.Y. Ce 2 SC re 192,000 136,729 
Asuras OS artford® vee 1,590,464 $2,000,000 1,028,000 2,562,464 
Se m., Baltimore... i. Zire 505,000 201,376 
Baltimore Shippers, N.Y.* 861,011 $1,500,000 ~—S.... . s 1,861,011 
sg vere Drees SSSEATE: lesions 2,450,000 1,431,484 
Tee Daft 308 ; 086,000 217,164 
ws Buffalo Pe ee ee i, 303,164 Sine elses a 0,000 9 
2.00 ¢: oo Fire, Camden...... 1,988,687 == sss e eee 995,685 993,002 
California, San Francisco. . iC DfCs | ep oeree 115,000 626,211 
Capital Fire, Concord....... SUHEER, sGe aes 202,430 315,094 
Central Fire, Baltimore. .... 831,882 ei ues aaa 475,000 ‘ egg THIS 
} 10 ‘ent, Nat'l Fire, Des Moines 224,831 1,000, 0 errcecces aries ge hce 
» [OWA kg 287,850 Rots: : 302,000 14,150 SECTION SHOWS 
AREER, ‘ity, Sunbury* ..-+--+> oo G1,3813 wee eee enews 61,31 . 
———— f cis ai New York, N.Y... $42,006 $483,200 402,620 922,676 INCOME FROM INVEST 
scien od Cleveland Nat’l, Cleveland*. 567,545 $7496, 1,992 021,6 . 
Columbia, Dayton ......+-- egy paige aes eae MENTS AND STOCKHOLDERS 
Columbia, Jersey City* ... 340,46: $388,426 50,0 378,889 
Chentn Nal, Lansing... 47,042 Bss\024 1164811 868,255 CONTRIBUTIONS ABOVE AMOUNT 
Commerce, Albany ......++. 417,256 sa eaeees 200,0 217,25 ; 
Sate ae Cee, 200,000 298,571 PAID FOR DIVIDENDS — 
? vealth, New York.. 1,357,339 settee 52.5 ,0 iT = 2, 9 
it Cimcordia, Milwaukee ..... 1,201,888 $875,000 696,883 $930,005 EXCESS $139,053,744 
: ticut, Hartford ..... pe | ae tere 2,850,0¢ 581,635 
Cutinental, New York... .. 16,943,063 saan. ee USED FOR LOSSES OR 
‘ounty, Philadelphia ...... 464,050 7§400,000 85,000 79,050 
Oe aad M., Detroit. 1,127/868  --...... 685,000 442,862 ADDED TO SURPLUS 
Ditie, Greensboro ’......... BOGGS" 6 Aeon : 239,343 327,289 
Dubuque F. & M., Dubuque. 1,086,066 teens 500,000 586,066 
ir OE cee as wees 358,476 $7484,000 206,375 636,101 
>. BOSCO s siow.e.<ce 61,019 71,000,000 anodes 1,061,019 
‘auital d M., Prov.. 768,032 $700,000 472,500 995,532 
a z ag id 574,028 184,000 390,028 
Farmers, Cedar Rapids..... 574,028 eee ee eee . ,02 
Federal, Jersey City*....... DOSZ06E = seasecse 1,000,000 83,054 
fidelity-Phenix, New York.. 9,708,567 —....+e.. 4,800,000 4,908,567 
Fieicocatcn, Phila... 8.222108 —$4,000000 «= Stalr'ess—a's0 204 THE TOTAL AREA OF THE CIRCLE INDICATES 
ie Reassurance, N. Y.*. 294,096 $+207,000 20,000 481,096 
2) ae ek teehee 3,374,576 $504,285 2,690,007 —=«:1,188,854 AMOUNT OF INCOME FROM INVESTMENTS 
tiremans Fund, San Fran... 6,053,052 §750,000 8,585,000 8,218,052 
Fim Reinsurance, Hartford. 1.881.619 +500,000 125,000 1,706,619 AND CONTRIBUTIONS OF STOCKHOLDERS 
Franklin, Philadelphia ..... 1,400,717 $500,000 1,310,002 590,715 
GreatAmerican, New York. 13,203,046  §1,500,000 8,570,000 «6,228,946 IN TEN YEARS $322,796,114 
Girard F. & M., Philadelphia 1,208,294 §275,000 810,000 668,294 
Glens Falls, Glens Falls.... 3,282,287 ........ ee ba 
Giobe, Pittsburgh ......... 584,431 settee ee AU 224,4¢ 
Globe Nat’l Fire, Sioux City* 290,582 FOLZ4OO. © siccno na 1,107,982 y 
Globe and Rutgers, N. Y... 7,885,882 . 2,865,978 5,019,904 Excess of 
ite Sa SUTEGESs ; = : Investment 
Granite State, Portsmouth. . 550,052 222,000 328,052 I Contrib Income and 
juaranty Fire, New York* 54,509  §}335,000 ........ 389,509 ncome ontribu- e 
see tee ew Seen". 414826 152,001 262.83 from tions of Contribu- 
Hamilton, New York....... 414,826 52, 262,835 - rv ; wi : 
og seal falda 2.030°168 1,145°000 885°168 NAME OF COMPANY Invest- Stock- Dividends __ tions Over 
Hartford, Hartford ....... 12,751,951 8,700,000 5,051,951 : — : a : F Soong 8 Pea ng 
Hawkeye Secur., D, Moines* rowers Ry pep in te rs. in 7 rs. inTenYrs. in “| rs. 
nry Clay, Lexingto 423,613 5,525 9,25 : - Fo = > ee Se 
= Nee a ee, 514°682 $3,000,000 17,280,000 5,234,682 New Jersey, Newark ....... 1,115,770 §446,500 90,000 1,472,270 
me, | Mis e6 ee wea o 6 Uye 3052 So, - (,<d0, 9,254,082 sat a : af Ps a “3 
Home Fire. Fordyce 797 9 272 7¢ 9 Niagara, New York........ SISERIS sd deities 2,650,000 1,533,272 
ome Fire, Fordyce ....... (it, ft! | or ec oer 313,590 413,621 cae - : ppd tes pips: 
Haea & MO San Bean * 340 550 *1.000.000 1.340.550 No. Carolina Home, Raleigh. ped | eee 207,936 19,049 
ic ~@ M., oan Fran,*. 340,55 rl, SO. = a Gracateres ,040,55 B rs Fo nae Pathe pe 
Hudson, New York........ 1,332,870 FEOOGCOO keen ccs 2,332,870 | Northern, New York....... 107,209 Wiehe aes 274,750 482,459 
mperial, New York....... 450,935 522,000 530,000 442,935 | North River, New York..... 2,140,511 $350,000 1,322,395 1,168,116 
SED porters & Exporters. N.Y.* 669.147 £9700 000 1,369 147 Northw’n F, & M., Minneap. 501,829 $55,000 925,000 —368,171 
! A ai Raper Pere cree 952119 Sra’ ae oe ea Res Northw’n Nat'l. Milwaukee. 4 1 | ern 1,740,000 1,575,105 
mettial, Akron .....<sss.< 253,112 $74,914 81,500 246,526 - . mt 
1921 Ins Co. of N. Am., Phila.. 10,626,118 — §1,000,000 —- 6,780,000 ~—S4,846118 -Qld_Bay State, Concord*.. 129,404 1400,000 76,000 468,404 
pe icy oe ty eco pagent on ’ uy poet hie ’ pot Old Colony, Boston ........ 904,848 §600,000 368,000 1,236,848 
8. Co. of State of Pa., Phil 0. fe ee 456,595 1,491,336 : 
International, New York... 2,072,409 §100,000 1,160,000 1012/7409 he 7 teteeeeeee ‘Se steteeee er pi aor 
ner Oerea Reins,, Cedar camiciies 133.174 Pennsylvania, Philadelphia. . 3,639,081 wuasean 2,325,000 1,314/081 
Mae oe 9 ditional ere ain «ee eee: 4 Jvwdesa@ee” « -cwceabes 35,17 > Tn 4? : * P 
National, Des Moines* 302,026 $221,503 30,000 493,529 | },¢0Ples Nat'l, Philadelphia. 1,014,499 sons exis oe prey ty 
cc woe 388444 100°000 252°118 236 326 Phoenix, Hartford ....... a A eC ees i 6,805,581 1,481,881 
n ‘ 055d,44¢ : 2oK,11? 236,32 re iy i ant Fe 
Saige age lil aa 115,091 #200000 ws. 315°091 Pre ferred Risk, | Topeka site ee) Creer 32,132 231,959 
Les : : , ‘ , Providence Washington, Prov. pA is A, nn 1,215,000 1,740,096 
Philadel phi: 914,960 480,000 434,960 7 , 
ge — 3 py Sudencee saneae 150°29¢ ace — Y = ue etiv eee 4,897,450 wacdeeen 5,375,000 — 477,550 
a we ees ate, 6 EUR F RS poi ed Lode Reliable Fire, Dayton...... SGEGER, 8d dweeinns 337,500 95,171 
; i ag AD hora Pape nee 210,000 378,982 — Reliance, Philadelphia... 778,558 deta 292,000 486,558 
et a at 7 = a 743,367 §385, 302,500 826,367 Republic Fire, Pittsburgh... 569,460 wanes : 228,000 341,460 
a eel 36,000 5 Republic, Dallas*......... 694,230 sachet 305,000 389,230 
Mercantile, ‘New ae : 192°797 SUSE ERSS aa “oe : pm Rhode Island, Providence... 741,985 467,500 
Merchants. Ne aod NG ene MS es tie 950,00¢ 612,727 Richmond, New York ...... 404,439 152,000 
lerchants, New York...... 1,070,750 5,000 830,750 245,000 Rossia, Hartford* 997 * ae 
Michigan F, & M hae hgbipal a wossia, Tiartiord™ ......... 1,927,900 2s 656,000 1,5 
vcugan F. & M., Detroit... ii: eee 400,000 347,311 Safeguard, New York* 194399 +300'000 
\ ma eee eaters 1126,566 1,410,445 1,065,136 Security ‘New Haven...... 2 418.836 "909,000 1 
y,,4polis F. & M., Minn. 36,277 §51,815 180,000 438.092 S Page et cae se ebro ye AT. pa |, * 
gent National, Hartfor: ie moat ’ pad pepe Security, Davenport ....... TEEAOE  waiusiede 238,000 
WalBen Frantic, Bicbg  S¢S2%885 $1,250,000 veeodey 2227995 Springf'd F. & M., Springf'd 5,648,895 1111771! @3,775,000 1 
< in, SD g LypJOILWOOU —— en te ee ew se . « OIL Yo + ~ 
: x e American, Omaha*. 195,366 200,000 42,582 352,784 aoe no Hose AIRE 529°798 Sena 298/000 
fare uibertv. N. Y¥..... 3,985,350  ...... 2 75,35 “ai... 524189 400.000 S03 6 
Natl Reserve, FE. Dsbuque®™ ery sete. 110,000 i Star, Newark .......... sear 524,189 $400,000 263,000 
Actes Se Union Pasheea cara ssanene * tes oe Sterling Fire, Indianapolis. . 999,688 eeuneee . 272,000 
City \ewark, ee ee "986 486 a 913,725 1,370,152 St. Paul F. & M., St. Paul... 5,608,993  (1../7°' a2,820,000 2 
NeRacete Ase JOU, £00 200,984 414,804 827,619 Stuyvesant, New York..... TEQOGR  ceecwcws 192,500 
Wik ‘, ress w Superior, Pittsburgh ....... 987,846 §260,000 532,000 715,84 
DEPRES cle a H9: 5 3idiecese's 757,238 271,400 510,130 518,508 ? 260, , 846 
New Hampshire. Manchester, 3,128,558 ==... sna 1,774,836 1,353,722 (Continued on page 9) 
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CRUM & FORSTER 


GENERAL AGENTS 
110 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 
The North River Ins. Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 
Guaranty Fire Assurance Corp., N. Y. 


F. M. GUND, Mgr. Western Dept. HAROLD JUNKER, Mgr. Pacific Coast Dept. 
Freeport, lilinois San Francisco, California 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 


UNITED STATES BRANCH 
January I, 1922 





hia eG rhage te a ah a vant hi Ks ae Aa . $2,256,915 
Liabilities. ....... s sinlatchale steak aw aoe al ard Al . 1,601,036 
eta t dau hen cewek ben eeaen $655,879 


W. B. MEIKLE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave., Detroit, Mich. 72 Kilby Street, Boston, Mass. 
W. P. RAY, Special Agent FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 
C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 





RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 

















(;eneral, ccrdent 
















aS oE: FIRE AND LIFE 
A ge ASSURANCE CORPORATION. Lid 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA ; 











ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1865 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . .  $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, President NEAL BASSETT, V,P, and Mgr. 
Pa gh Be ae W. T. BASSETT, Ass’t Manage: 
NEWARE, N. J. CHICAGO, ILL. 
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SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 








| FIFTY-SECOND | 

PROGRESSIVE ANNUAL STATEMENT 
January 1, 1922 

CASH CAPITAL $ 2,000,000.00 

ASSETS 10,944,349.77 

LIABILITIES.Except Capital 5,905.144.09 

SURPLUS TO POLICYHOLDERS 5.039.205.68 


























NOW READY 
Just the Book you have been Waiting for 





A New EpucaTIONAL TREATISE FOR 
Fire InsuRANCE STUDENTS 


Building Construction 
As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 


Messrs. Dominge and Lincoln are authors of the standard publication 
Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 

Prices: 


BRR NON OOMOE S..Josorancccctecait ecg pies eae’ $1.00 
PARA SE SCE CE ee er mPa eer $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


July & 
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FIRE INSURANCE TOPICS 
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BOSTON AND VICINITY 
Ruling by Commissioner Hobbs.—Com- 
gissioner of Insurance Clarence W. Hobbs of 
\lassachusetts has been questioned as to what 
austitutes legal tender in the case of returned 
premiums on a canceled policy. Although legal 
wader is defined clearly and the definition uni- 
ersally understood, Mr. Hobbs has made a 
ailing the substance of which is as follows: The 
vce of the word “tendering” in the standard 
\fssachusetts policy implies that the tender be 
Taited States legal tender. A check or draft 
ye not come within this description. The 
jit (in the case under consideration) is 
objectionable, in that it endeavors to write into 
the cancellation clause certain requirements 
which the company may desire for its own pro- 
ection, but which are distinctly beyond the 
scope of the cancellation section. If the com- 
pany wishes to cancel its policy it must make 
a free and unconditional tender of the unearned 


premium. 

Fire Losses Increase.—State Fire Marshal 
George C. Neal of Massachusetts reports an 
increase of $3,330,869 in fire losses in this 
State for 1921 over those of 1920. The total 
losses for 1921 were $15,587,006. Of the 7188 
fres covered in this report only 612 were other 
than building fires. Of the building fires ap- 
proximately 5000 were in frame structures and 
(00 were in brick, stone or cement buildings. 
There were fifty-nine arrests for incendiarism. 
Twenty-four convictions were made and six- 
ten cases are pending. It is interesting to 
note that of those arrested over fifty per cent 
had as a motive the obtaining of insurance. 










~~. 






The next motive with a high percentage was 
that of malicious mischief. This report does 
not take into consideration fires where there is 
no great loss—grass, brush or chimney fires. 


NEW JERSEY ITEMS 

Harlem and Hackensack Transit Facilities. 
—The movement started nearly a year ago for 
improved and more rapid transit facilities be- 
tween Harlem and Bergen county, has shown 
steady progress owing to a strong popular de- 
mand and the determined efforts put forth by 
the governing bodies of the various municipali- 
ties. In addition, a very powerful and favor- 
able sentiment has been shown at several meet- 
ings held under the auspices of Harlem resi- 
dents. On July 1 the Borough Council of 
3ogota endorsed the measure, and this action 
practically assures unanimous consent for the 
entire county of Bergen. 

Agency Change.—The agency for Hacken- 
sack and vicinity of the Hanover, Firemens of 
Newark and Standard of Trenton, formerly 
held by the late Thomas H. Cummings, is con- 
tinued by his son, Speers Cummings. 

Nordhoff.—A volunteer fire department of 
about fifteen members has been organized. 

Tornado Insurance.—Since the 
heavy and destructive wind storm which struck 
Northern New Jersey, the Maywood Company 
of Maywood has decided to require from its 
home purchasers tornado insurance in addition 
to fire coverage. 

Hackensack.—Agent Robt. A. Sibbald is 
now in Bermuda, where he will remain on his 
vacation during the month of July. 


recent 


Changes in 1922 Blank 


The report of the committee on blanks of 
the National Convention of Insurance Com- 
missioners, which was recently adopted by the 
executive committee, makes only minor changes 
in the stock fire blank. 

Credit for interest due and accrued on 
bonds in default will not be included in “in- 
terest due and accrued” in non-ledger assets, 
inasmuch as the market value of bonds in de- 
fault already includes interest due and ac- 
crued. 

On page 6 there will be included a “sum- 
mary of business—all classes” in the block tn- 
der columns 3 and 4, lines 41-48, 

Table X will cover risks and premiums writ- 
ten in 1920 for three years, in 1919 and 1920 
for four years, in 1918, 1919 and 1920 for five 
years, with a line for those over five years. 


Loan Agents Cannot Sell Insurance 


Insurance Commissioner J. W. Walker, Utah, 
has ruled that no agents of building and loan 
associations shall be permitted to sell insur- 
ance in connection with building and loan 
certificates and to avoid complications Mr. 
Walker recommends that the sale of each be 
undertaken by separate and distinct individ- 
uals, the representatives of the insurance com- 
panies being the only licensed agents. Com- 
missioner Walker’s action is in accordance with 
advice obtained from the law department on 
the subject, which ruled that “no corporation 
or stock company, acting as an agent of a life 
insurance company, nor any of its agents, 
officers or employees, shall be permitted to . 
agree, sell or offer to sell directly or in- 
directly any share of stock, bond or agree- 
ment as an inducement to insurance, or in con- 
nection therewith.” 

















. ‘vi Excess of 
Where Fire Insurance Dividends Come From Boosie 
(Concluded from page 7) from Contribu- Income and 
Excess of Income tions of _ Contribu- 
Investment NAME OF COMPANY Invest- Stock- Dividends tions Over 
Income Contribu- Income and . ments _ holders __ paid _Dividends 
Popes tions of Contribu- in Ten Yrs, in Ten Yrs. in Ten Yrs. in Ten Yrs, 
NAME OF COMPANY Invest- Stock- Dividends tions Over y % 
ments holders Paid Dividends Westchester, New York.. 3,245,569 §1,100,000 2,000,000 2,345,569 
in Ten Yrs, in Ten Yrs, inTen Yrs. in Ten Yrs. —— 
$ $ $ A ee eee “984, 959,188 37,836,926 183,742,370 139,053,744 
Trin City, Minneapolis" . at, | eae 30,000 2,108,380 
j ay York". 95,649 FBOO000., sativetowe 595,649 *In business less than ten years. 7 Includes initial surplus paid in. { Austin, 
Ayn Pittsburgh ye res eee 280,000 164,771 Commonwealth and International of Dallas merged. § Surplus: paid in. J Premium 
d Firemens, Phila... .. 717,851 $408,050 304,000 821,901 on new stock. a Includes $500,000 transferred from surplus to capital. 6 Includes 
United States, New York. SEGGHOG «Sa awoas 974,000 1,934,596 $300,000 transferred from surplus to capital. e Includes $450,000 transferred from 
Utah Home, Salt Lake City. 966,080 $250,000 596,500 619,580 capital to surplus, and $75,000 surplus paid in. h Includes $7,000,000 stock dividend. 
ietory Fire, Philadelphia* 120,745 7500,000 60,000 560,745 1 Includes $1,000,000 transferred from surplus to capital. p Includes $100,000 stock 
Virginia F, & M., Richmond. SEG TOE: ae caerie 870,000 526,701 dividend. s Includes $3,000,000 stock dividend. fiIncludes $300,000 trfansferred 
zn Fire, Oakland. 561,903 $403,000 124,597 840,306 from capital to surplus, and $600,000 surplus paid in. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 


INTER: OCEAN — ae COMPANY 
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CEDAR RAPIDS, IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Three Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President - 
LAWRENCE, KANSAS 














GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 





UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE GOMPANY 
31 SOUTH WILLIAM STSEET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAC 4478 











GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile, 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


~~ ELMER H. DEARTH, President 
606 Woodward Ave., Cor.Congress Detroit, Mich. 


INSURANCE 











NOW READY 


BY STATES OF 
FIRE esumance 
1922 


Tue 
CTATOR 
PANY 


DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN; THE UNITED STATES 


1922 EDITION 


Shows 1921 Net Premiums Received and Net 
Losses Incurred in 


EACH STATE and in CANADA 


in the following divisions 


Fire Insurance, Motor Vehicle Insurance, 
Tornado Insurance, Hail Insurance. 
Total Business (All Classes) 


The statistics relating to Fire Insurance and Total 
Business are subdivided according to classes of com- 
panies as follows: 
STOCK COMPANIES, 
MUTUAL COMPANIES, 
LLOYDS and INTER=INSURERS 


Totals for 1921 and when possible for four previous 
years follow each division in each State’s record. 
There are also given two 
IMPORTANT RECAPITULATION TABLES, 
ONE COVERING BUSINESS OF 1921 
while the other summarizes the 
TRANSACTIONS OF 37 YEARS 

This valuable book of 330 pages is handsomely bound 

in leather, of a size to fit the pocket, and should find 

a place on the desk or in the grip of every managing 

underwriter and special agent. 


PRICE, $10. 
THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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RDWELL, President 
he G BARTZ, Vice-President 
il. SCHROEDER, Vice-President 
Lai "E. ponw WINE, Treasurer 
GEO. M - SEITZ, Asst. Secretar 
CHAS. W . DAVIS, Asst. Gen. Mer. 
CLEM ‘DECK, Asst. Treasurer 
R. A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement June 30, 1921 





ASSETS 
ortgage Loans......... $64,000 00 
— 4 neta as 681,621.91 
— ern 59,595.00 
Mince eg 13,944.40 
Seas Balances. . ; 168,024.49 
Interest Accrued......... 18,342,11 
Market Value Bonds over 
Book Value (Insurance 
Commissioner’s Valua- 
tions)... ; 11,779.60 
$1,017,307.51 
LIABILITIES 
Unearned Prem. Reserve... $424,038.82 
Reserve for Taxes, etc.... 2,279.17 
Unadjusted Losses....... 103,628.86 
Accounts Payable. . a 57,646.71 
Capital Stock. $200, 000.00 
Net Surplus.. 229,713.59 
Surplus to Policyholders. .. 429,713.95 
$1,017,307.51 
Results Since January 1, 1921 
Increase in Assets. . $80,914.56 
Increase in Reserve....... 94,963.25 
Decrease in Surplus...... 15,071.02 








“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 





| $ 700,000 

Surplus to Policy 
Holders....... 1,450,401 

sds nd Mh wis 3,509,765 








RATING AGREEMENT 
REACHED 


Superintendent F. R. Stoddard Jr., 
Gives Approval 





SUBMITTED TO COMPANIES 





Secretary Sumner Rhoades Has _ Sent 
Letter and Agreement for Signature 
to All Companies Operating in 
New York Subject to New 
Law 


The new rating organization for New York 
State has been approved by Francis R. Stod- 
dard, Jr., Superintendent of Insurance, and is 
now being submitted to all the companies ope- 
rating in New York State which are affected 
by the new rating law. Summer Rhoades, secre- 
tary of the New York Fire Insurance Rating 
Organization, last week sent out explanatory 
letters, together with the agreement which, 
when signed by the companies, will make the 
new organization effective. 

The new rating body will not function in the 
field, leaving that portion of the work to the 
four bureaus now in operation, but will gen- 
erally supervise the administration of the 
bureaus and keep on file all the rates and sched- 
ules of these bureaus as its own. 

Following is a copy of the letter sent out by 
Mr. Rhoades: 


Enclosed for your consideration are copies 
in duplicate of the membership agreement of 
the New York Fire-Insurance Rating Organiza- 
tion which has been formed to comply with the 
provisions of Sections 141 and 141a of the 
Insurance Law of New York State as amended 
1922. This organization and the form of 
agreement herewith submitted have been ap- 
proved by the Insurance Department, subject 
to such changes as may hereafter be neces- 
sary. The agreement in itself is largely self- 
explanatory. 

The present governing committee is com- 
posed of the conference committee which, as 
you may recall, was formed at a meeting held 
in September, 1918, to which all stock fire in- 
surance companies admitted to do business in 
New York State were invited to consider a re- 
quest from then Superintendent Phillips that 
some representative body of conference be 
formed. 

The final details of the operation of this new 
central rating organization are to be developed 
with the concurrence of the Superintendent of 
Insurance as the work progresses. Roughly, 
the plan is to have an office which shall contain 
copies of all the rates in use in New York 
State, together with the basic schedule forms 
from which rates are made, also all the rules, 
regulations, forms and clauses which affect the 
rates. The present rates, rating rules and regu- 
lations and forms and policy clauses of the 
four existing rating bureaus are for the pres- 
ent adopted by the central organization as its 
own and all future rates, rating rules and 
regulations and forms will be promulgated by 
or on behalf of the central office. The four 
rating bureaus will do the actual physical rat- 
ing for the account of the central rating or- 
ganization as branches or divisions and the 
members of the central organization will be 
assessed for the cost thereof. 

The delay which has taken place in forward- 
ing the agreement to you has been unavoid- 
able. It has been due to the fact that the agree- 
ment and stated scope of the new central or- 


EE 


ganization as first prepared and submitted to 
the Insurance Department for approval did not 
comply with the department’s interpretation of 
the amended law. 

If you desire to ally your company with this 
rating organization, created to afford a means 
of complying with the Insurance Law of this 
State, please return a copy of the agreement, 
duly signed by an official, to Sumner Rhoades, 
secretary, 84 William street, New York, N. Y. 


ForM oF AGREEMENT 


Together with the above letter, the follow- 
ing agreement was sent to be returned with 
proper signature: 


This agreement witnesseth that, pursuant to 
the provisions of Sections 141 and 141a of the 
Insurance Law of the State of New York, as 
amended in 1922, the undersigned fire insurance 
companies authorized to do business in said 
State for their more ready and complete com- 
pliance with said law do hereby become mem- 
bers of a fire insurance rating organization for 
operation in the State of New York and sub- 
scribe to the following articles of agreement 
for such rating organization: 

I. The name of this rating organization is 
the New York Fire Insurance Rating Or- 
ganization. 

II. The members of this organization shall 
consist of the fire insurance companies signing 
this agreement, all of whom must be author- 
ized to transact the business of fire insurance 
within the State of New York. 

JII. The government and control of this or- 
ganization shall be vested in a governing com- 
mittee of fifteen officials of member companies. 
Until the second Tuesday in February, 1923, 
the governing committee shall consist of the 
following individuals, with power to increase 
their number to fifteen: C. G. Smith, presi- 









of WaracTBe 


69th 
ANNUAL STATEMENT 


JAN. Ist, 1922 


Capital........ $1,000,000.00 
Assets....:... . 7,518,599.03 
Liabilities. .... 4,877,687.25 


Net Surplus to 
Policyholders. 2,640,911.78 





Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, Watertown, N. Y. 
New England 
7% Shaw, General Agent, 116 Milk St., Boston 
. H. Landon, S. A., Springfield, Mass. 
Middle Dept 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
New York Suburban 
W.P. Philips, Exec. S.A.,1506 E. 17th St., Bklyn. 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 


AMERICAN FIRE INSURANCE CORPORATION 


OF NEW YORK 


UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 


REINSURANCE 


HARTFORD 


CONN. 

















Detroit Fidelity 


and 


Surety Company 


Is already one of the largest companies 
writing fidelity and surety bonds ex- 
clusively. New agents are being ap- 


pointed every day. 


Address the 


Agency Department 
Milwaukee and Cass Avenues, Detroit, Mich. 











PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


SY 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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American Insurance Company ; G, 
vice-president, Home Insurance 
_ A. Swinnerton, president, Amer- 
Fire Insurance Company; James 
etary, Northern Insurance Com- 
ny of New York; John ©: Platt, vice-presi- 
ent, Insurance Company of North America; 
TH Vreeland, United States manager, Scot- 
tish Union & National Insurance Company ; R. 
+ Warfield, president, Hanover Fire In- 
girance Company; E, W. West, president, 
Glens Falls Insurance Company; E. B. Eggert, 
Buffalo Insurance Company ; 
James Wyper, vice-president, Hartford Fire In- 
sirance Company; Thos. H. Anderson, man- 
ager, Liverpool and London and Globe Insur- 
ance Company ; N. S. Bartow, president, Queen 
Insurance Company of America; A. G, Martin, 
manager, Northern Assurance Company, Ltd., 
of London. 2 : Ba Os 

The annual mecting of this organization 
shall be held on the second Tuesday of Febru- 
ary in each year. Written notice of such an- 
nual meeting shall be given to all members by 
mail thirty days before the date thereof. . At 
the meeting in 1923 there shall be elected a 
governing committee consisting of fifteen, as 
provided herein, five of such members so elected 
to serve for one year, five for two years and 
fve for three years, and thereafter, at each an- 
nual election five members for a term of three 
years. Thirty days before such annual meet- 
ing the governing committee shall appoint a 
nominating committee, consisting of five offi- 
cials of companies not members of the govern- 
ing committee, to submit a list of names to be 
voted for as members of the governing com- 
mittee. 

IV. The governing committee may elect 
such officers and appoint such employees of 
this organization and enact such lawful by- 
laws and rules as it may deem proper or neces- 
sarv. 

V. The actual operation of the rating work 
of this organization shall be carried on for it 
by four territorial branch bodies consisting of 
and known respectively as the New York Fire 
Insurance Exchange, the Suburban Fire In- 
surance Exchange, the Underwriters Associa- 
tin of New York State and the Buffalo As- 
sociation of Fire Underwriters. The territories 
of these several branches to be those now and 
hitherto respectively administered by the sev- 
eral bodies known under these several names. 
The four bodies herein named shall be re- 
spectively designated, for the purposes and 
oerations of this organization, as the New 
York City Division, the Suburban Division, 
the Syracuse Division and the Buffalo Division 
of the New York Fire Insurance Rating Or- 
ganization. 

VI. The companies signing this agreement 
will maintain and observe this agreement and 
the by-laws promulgated thereunder, and _ all 
such rules (including the limitation of com- 
missions and brokerages and number of agen- 
cies), rates and forms as are now or may here- 
atter he provided pursuant to and in compliance 
with the laws of the State of New York, and 
further agree to submit for certification all 
daily reports and endorsements in territories 
where stamping offices are or may be main- 
tained. 

VII. For the present, and until otherwise 
ordered by the governing committee of this or- 
sanization, the general rules and practices now 
in force in the several branch bodies named, 
as to assessments, commissions and brokerages 
and number of agencies, expenses, the adop- 
lon, promulgation, application and amend- 
ment of rates and rating schedules. may, so 
at as the same are in harmony with the law 
of the State as now or hereafter amended, re- 
main in full force and effect in their several 
territories. 

Dated and NE Wc sick a vngese nce this 
tteeeeee. Gay of 


dent, Great 
A, Ludlum, 
Company; J 
ican Eagle 
Marshall, secr 


vice-president, 








GERMANS SEEK COMMISSIONS 

Sue Jakor and Its Successor, the Anchor 

H. Mutzenbecher, Jr., and associates in the 
firm of that name, located at Hamburg, 
Germany, have filed a suit in the Federal Court, 
Southern District, to recover certain commis- 
sions said to be due them from the Jakor In- 
surance Company of Moscow and its successor, 
the Anchor Insurance Company of New York. 

The Mutzenbecher’s claim to have had an 
agreement .whereby they were to develop all 
the foreign business of the Jakor on a com- 
mission basis. They therefore claim commis- 
sions on the United States business of the 
Jakor, under the management of Sumner Bal- 
lard & Co. for a number of years. As the 
agreement is said to have been also applicable 
to any company succeeding the Jakor, the 
Anchor Insurance Company is a co-defendant. 


The latter company took over the United States 
assets and business of the Jakor in January, 
1922, after the management of the company 
had been transferred to the International Fire 
and Marine Agency Corporation, 


Superior Fire Increases Capital 

The Superior Fire Insurance Company, Pitts- 
burgh, Pa., held a meeting of the board of 
directors last week, at which time it was voted 
to increase the capital from $700,000 to $800,- 
coo. The new stock is to be sold at $90 a 
share, having a par value of $50, and $80,000 
will thus be added to the surplus. 


—It is said that the plans of the Columbian Na- 
tional Fire Insurance Company, Lansing, Mich., for 
merging with the Columbian Insurance Company, of 
Indianopolis, has been approved by the stockholders 
of the former company. 
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“It has been interesting to note the growth 


of the company from a small capitalization 


to the magnificent one of present days; and 


yet more interesting has been the ¢great 


fidelity of the company to its patrons.” 
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J. E. MARIETTA, Vinton, Iowa 


Fireman’s Fund Agent for 46 years 
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INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
THIRTY=FIRST ANNUAL EDITION, 1922 


Presents complete premium rates and policy forms of 175 
companies. 

THE Hanpy GuInvE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THe HANDY GUIDE has 
maintained the highest reputation for reliability and complete- 
ness. 

Price, in flexible binding, $4.00 


Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1922 EDITION 


+ A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. Reduced this year in 
width and thickness, but contains more pages of_information. 

Premium rates for 184 companies shown at_a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 

anies. 

' This edition of the Lir— AGENTS BRIEF also presents, in 
compact form, the amount of annual dividends per $1,000 of 
insurance paid in the year 1922 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived ac. 

The 1922 Lire AGENTS BriEF for the first time shows a record 
of deferred dividends and group insurance and United States 
war insurance rates. . 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net cost shown for ten years of actual experience. No esti 
mates or guesswork. 

Cash values presented n most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICACO 


NEW YORK 





Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $165,000,000.00 
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Large Strong 


Progressive 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 

















AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 








Office Building 























Service Financial Stability 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles Resident Mgrs. for N. Y. State 120 William Street, N.Y. 


Non-Technical Contrasts | 
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The first annual meeting of the six New 
England Associations of Fire and Casualty 
jasurance Agents proved to be an unqualified 
guecess both as to the attendance and the in- 
terest shown in the proceedings. There was 
time in the afternoons devoted to play, allow- 
. various golfing costumes to make their 
pearance, but work was not neglected to golf 
and papers were read before a well filled room. 
The total registration reached 512 and many 
awents were accompanied by their families, 
july fifty per cent of those present being 
dies. Throughout the meeting, 

yorthy of being held as a model for other 
sociations, there was hearty cooperation be- 


which is 


wen the presidents of the associations of 
Massachusetts, Connecticut, New Hampshire, 
Rhode Island, Maine and Vermont, and no 
pains were spared to make the convention a 
yseful and memorial one. 


By far the most important matter aired at 
the ‘meeting was the question of casualty ex- 
pirations. A hostile sentiment towards com- 
panies that had not signed an agreement that 
expirations are the property of the agent was 
expressed and a number of agents were al- 
lowed the privilege of the floor to recount their 
experience with a certain large company that 
has steadfastly taken the stand that expira- 
tions are not the property of the agents. The 
subject was introduced to the convention by 
Mr. Squire of Providence, R. I., who said that 
he had received a letter from the large com- 
pany under fire to the effect that in the opinion 
of the president business on the books of the 
company belongs to the public and not to the 
Mr. Squire was applauded when he 
that the business be- 


agency. 
leclared emphatically 
longed to Squire & Co. 


Another agent was called upon to relate his 
experience with the same large company when 
he resigned as local agent. He said that the 
company had raided his books and sent several 


——— 
EEE 
SEEN AND HEARD AT FRANCONIA 
By a STAFF CORRESPONDENT 


These tactics were hardly successful, he added, 
because most of the business placed through his 
office did not get away, as clients were satisfied 
with his office and felt that their business was 
with him and not the company. 

A list of companies that have to 
cx- 


agreed 
recognize the rights of agents to retain 


pirations was read from the platform and 
follows: 

Indemnity Insurance Company, 
Texas; Continental Casualty, Chi- 
Hartford Accident and Indemnity ; 
Inter-State Casualty, Rock Rapids, lowa: 
lowa bonding, Des Moines, Iowa; Lloyds 
Plate Glass, New York; National Surety, New 
York; New Amsterdam Casualty; New Jersey 
Fidelity & Plate Glass, Newark, N. J.; Peer- 
less Casualty, Keene, N. H.; Royal Indemnity, 
New York; Southern Surety, Des Moines, 
Iowa; Zurich General, Switzerland; American 
Sonding, Sioux City, Iowa; General Casualty, 
Detroit, Michigan; Georgia Casualty, Macon, 


American 
Galveston, 
cago, IIl.; 


Ga.: Globe Indemnity, New York; Maryland 
Casualty Company, Baltimore, Md.; Metro- 
politan Casualty Insurance Company, New 


York: United States Casualty, New York. 
President Case said that the National Asso- 
ciation had the matter well in hand. 


Multiple agencies were described by George 
D. Markham, fornier president of the National 
Association of Insurance Agents as cancers of 
the insurance business. Mr. Markham said that 
multiple agencies increase the acquisition cost 
of business and should be done away with. He 
warned that if insurance men were not able 
to stop this evil the legislators probably will 
Mr. Markham, however, cautioned his 
listeners against being too hasty and advised 
them to allow enough time so that the situation 
would be entirely understood by both companies 
“nd agents, 


do so. 


Resolutions prepared by the resolutions com- 
mittee were adopted as follows: 

This first convention of New England agents 
has done much to cement friendships, and to 
bring about a unity of purpose and action in 


The intelligent discussions, the careful con- 
sideration given to the program, and the splen- 
did addresses delivered on the platform all 
convince us that the New England Advisory 
Board should use every effort to hold similar 
conventions annually. 

Inasmuch as a standard policy would be not 
only desirable to the agents, but satisfactory 
as well to the property-owners, we recommend 
that the New England Advisory Board be re- 
quested to take such action as may be neces- 
sary to bring about a standard form of policy 
to be used throughout the entire New England 
territory. 

We deprecate the continued multiplication 
of insurance companies in name only, usually 
termed “annexes.” We believe that an insur- 
ance company should not masquerade under 
some name other than its own. We, therefore, 
favor the passage of such laws throughout 
the New England States as would prohibit the 
use of any name on an insurance policy other 
than the corporate name of the company issu- 
ing the policy. : 

We believe in the sound economic principle 
of property rights. The ownership of the 
expirations of insurance policies is now gen- 
erally conceded to belong to the agent placing 
the business on the books of any company. We 
leplore the fact that certain casualty com- 
panies are still unwilling to subscribe to this 
doctrine. We believe that the agents of New 
England are entirely justified, not only from 
the viewpoint of sound. business policy, but as 
well from the viewpoint of right and justice, 
in preferring those companies, both fire and 
casualty, who subscribe to, believe in, and 
practice the doctrine that these ownerships be- 
long to the agent producing the business. 

As an expression of our confidence in and 
loyalty to the National Association of Insur- 
ance Agents and its able and efficient officers, 
we heartily endorse their work in raising the 
standards of insurance underwriting throughout 
United 


the States, and pledge the con- 
tinuance of our hearty cooperation and sup- 
port. 


For the success of this convention we desire 
to express our appreciation: to the presiding 
officer, to the secretary, to the New England 
Advisory Board, to the chairman of the hotel 
committee, to the New England and field secre- 
tary, to the management of the Profile House, 
and to all others who have contributed their 
time and influence in producing a convention 





















years of fair dealing. 53 


It’s just around the corner. Be prepared to get your share. 63 


millions in losses paid. Excellent 


service and facilities make National Liberty policies easy to sell. 





Agents wanted in 


Apply today. 


open territory. 





| NATIONAL LIBERTY INSURANCE CO. 





hrs, cae considering the important problems now at- ngs 
yecial agents to his city to solicit renewals. tracting attention in the insurance business. (Continued on page 29) 
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Rent and Rental Values 


Explosion and Riot 





Use and Occupancy 





Sprinkler Leakage 








Cash: Capital. «..:....5 $1,000,000 
Policyholders’ Surplus 3,785,733 





pet, N. Y. 
a a ool 





1 Premium Reserve.... 6,553,104 
Assets ... 11,923,145 


S eee e ere eens 


M. J. Averbeck, Chairman 


OF AMERICA 


C. H. Coates, President 
Home Office, 709 Sixth Avenue, New York City 
Western Dept., 207 North Michigan Blvd., Chicago 
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A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY. 


OHAMMED had a lot of 


scerpenener er INSURANCE COMPANY 


course, and he had just as 
many good bits of philosophy 
to offer. Incidentally he was 
a beautiful fighter and when he would 


strike a community not inclined to listen 


OF TENNESSEE 


a 





to his lectures or sermons, he drew his Industrial Weekly Insurance 
scimitar and removed the heads of all Lif ° 
e—Health— 
the male residents. It wasn’t long before | c Accident. P ays 
| Fifty Weeks Indemnity — Or. 


he was feared and soon afterward he was . 
generally believed. When he was on the dinary and Industr ial Str aight 


march he dictated the Koran, and it has | Life Insurance 
since had its large part in Islam civiliza- 
tion. One night under the moon he gave 


utterance to this thought— 


= nip Home Office 
en a man dies they who sur- | NASHVILLE TENNESSEE 


vive him ask what property he has 
left behind him. The angel who 
bends over him asks what good deed 


he has sent before him.” 














The man who carries life insurance has 
answered both queries—he has provided 
an estate and given evidence of the best 
of all good deeds. 





The Prudential 
Insurance Company of America 
Incorporated under the laws of the State of New Jersey “4 
Forrest F. Dryden, President Hutchinson, Kansas 


Home Office, Newark, New Jersey 
Stephen M. Babbit, President 
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CUSSED LAZINESS 


jf You Really Desire and Deserve 
Success You Must Throttle It 


A LAZY TOWN 


Slathers of Time for Watching Bees 
But Not a Moment for Labor 


Receritly the writer of this article went for 
a few days’ fishing up into the Croton region. 
He stayed at a country hotel in the middle of 
alittle town. And in walking back and forth 
through the place he was amazed at the ap- 
parent lack of any real, earnest labor on the 
pat of the residents of the town. Nobody 
seemed to be doing much of anything. It was 
aplace where labor was not and restful dream- 
ing took its place. The wonder was how any- 
body made a living. They could not have been 
making it; in some curious way it was pro- 
yided. If there had been ravens in evidence, 
that would have explained it. 

One of the principal stores sold drugs, sta- 
tioery and candy. The 
store suggested that the merchandise had been 
chucked into the place with a shovel and left 
just where it fell. Yet the proprietor, who 
seldom was bothered with a customer, evi- 
dently would not use any of his apparently 
valueless time in putting things to rights. 

One noon, as the fisherman was returning to 
dinner, he heard a mighty hubbub. Two boys 
and one man were beating tin pans in the at- 
tempt to prevent the loss of a swarm of bees. 
This was the one evidence of labor seen by 
the fisherman. The beatings suggested an en- 
gagement with rapid fire guns. It was deafen- 
ing. Yet nearly all the boys and men of the 
town seemed to enjoy the ear drum crackings. 
For two hours the din was kept up by relays 
of tin-panners, and—the swarm was lost. 
There was far more time and effort wasted 
by the crowd than would have purchased, if 
wed in remunerative labor, several swarms of 
the choicest bees. 

Go into any country town and you will see 
such a waste of time, and during what ought 
fo be the hours of labor, that how in the world 
food and clothing come is the giant mystery. 


appearance of the 


TRUE EVERYWHERE 
Nor is this kind of thing peculiar to coun- 
tty towns. Step into any office and you will 
se€ more persons than working 
And if any little thing out of the ordinary 
happens on the street, like, for instance, in the 


gossiping 


winter, a fallen horse, a big crowd gathers and 
stays until all the petty excitement is over. 
And not one of that crowd can be very earnest 
in what is the errand that has taken him into 
the street. 

The lamentable fact is that one and all of 
us is and are lazy. The street preacher gave a 
mouthful to his hearers when he said, “The 
trouble with most people is that they are too 
lazy to prepare for the examination for a heav- 
They won't pay the gate money 
correct 


enly degree. 
to St. Peter of earnest endeavor to 
their sins. 
the trouble to be saved from the fires of hell. 
They are like the always lazy Jim Brown of 
the Western town. The town had supported 
Jim for years, but at last got sick of it, and a 
committee put Jim into a cart and drove him 
toward the graveyard. 

“Hold! yelled a boyhood 
as the procession was passing. 
my boyhood friend dumped into a grave. If 
you'll call the thing off, I'll give Jim ten 
bushels of That keep him for 
months.’ 

“Slowly a tousled head emerged from the 
cart, and stifling a yawn, Jim, asked, ‘Is that 


They are entirely too lazy to take 


friend of Jim, 
‘T hate to see 


corn. will 


thar corn shelled? 

““No,’ replied the corn donator. 

“Jim’s head dropped, and a weary voice was 
heard from the cart, ‘Drive on!’ 

‘And it’s just that kind of 
stretches out the line of folks which are crowd- 
ing the gates of hell,” concluded the preacher. 


laziness which 


Mucu Goes Back To LAZINESS 
crime of the world 
And nine- 
and 


Yet, nine-tenths of the 
is only another name for laziness. 
tenths of all the trouble and destitution 
misery goes right back to cussed laziness. 

And most folks are always giving another 
name to laziness. The day is cold, or the day 
is hot, and you can’t expect of yourself your 
best efforts. Or a little under the 
weather and not just fit for work. But it is 
noticeable that it takes a heap of under the 
weather to keep a chap from a golf or fishing 
engagement. The fact is that you don’t feel 
like pushing an earnest shoulder behind your 
You don't call it cusSed laziness, that’s 


you are 


task. 
entirely too uncomplimentary to yourself. The 
other fellow? That’s different. He is plain 
lazy. 
No Room For Lazy MEN 

There is no room in soliciting for a lazy 
man. Of all occupations soliciting demands 
the ejection of the lazy microbe. The shovel 
worker has his boss who drives him whether 


he is lazy or not. But in soliciting, laziness, 
like some fatal disease, only shows its effects 
when little can be done, and may not have been 
noticed by others in the beginning. 

In any walk of life, but more particularly in 
soliciting, the failure of men is only an evi- 
dence of cussed laziness. Asked a young man 
of one of our kings of commerce for his secret 
for money making. ‘Every morning, well or 
sick, dig in like the Old Nick and keep it up 


like two Old Nicks.” 


We all desire success, but very few of us are 
willing to pay the fiddler for that dance. And 
the price of success is never laziness. The 
laurels always go to those who sidetrack their 


own desires for the work in hand. 

And to sink your desires and grip a distaste- 
ful task brings power. And every time this 
is done, the power for successful work in- 
creases. 

There is probably not a man living who can- 
not look back over his life and lament because 
this almost universal cussed laziness prevented 
great things from coming to him. And when 
you consider the mighty of the earth, you can 
see that the great difference between these and 
others is the continual fighting of the universal 
anti-success disease. Napoleon is an excel- 
lent example. He may have been born with- 
out the deadening microbe, but that is very 
unlikely. He probably fought it tooth and nail. 
And what a victory! Labor for years until 
midnight and at it again at dawn. 

Now the moral of all this? Well, you can 
hear in any agency office laments for lack of 
success. It can’t be because everybody is in- 
sured for all they can carry. That is ab- 
surd. There is soliciting material everywhere. 
In any one building soliciting material is plenty. 
The companies are all right, and so are the 
policies. So the only reason for lack of suc- 
cess of the average industrial agent must be 
plumb cussed laziness—yielding to the desire 
to loaf a little on the rounds, not putting full 
earnestness into every hour and minute while 
on the rounds, putting off for the next day an 
unpleasant and difficult task. 

Gird up your loins! Tackle your job with 
every ounce of vim in you. Counteract the 
poison germ with the antidote of continuous 
hard labor. And if you are ambitious and seek 
great success, you must take the lazy portion 
of yourself hy the throat and throttle it com- 
pletely. 
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PRUDENTIAL ITEMS 


Promotions in the Field are Numerous 


LEADERS IN INDUSTRIAL INCREASE 
Many Men Honored by Admission to the 
Prudential Old Guard 

Stepp, assistant superintendent at 
Tenn., completed five years of 
the company on June 4. He 


Ray H. 
Memphis, 
vice with 
promoted 
transferred to Memphis on July 23, 1921. 
‘Harry M. Moffitt, former assistant super- 
intendent at Nyack, N. Y., is a newcomer of 
the Southern Division, having been transferred 
to Atlanta, Ga., on May I. 

Agents George A. Minton of Norfolk, Va., 
and Robert G. Williams of Birmingham, Ala., 
leaders in industrial net increase 


ser- 
was 


from his Joplin, Mo., agency and 


are division 
and ordinary net issues, respectively. 


Agent Martin A. McNerney of the Bing- 
hamton, N. Y., district led the district with 


which he is connected in ordinary net business 
for 1021 maintaining this position so 
far this year with a good margin over his near- 
Mr. McNerney is not only a 


and is 


est compctitor. 
leader along ordinary lines but has a favorable 
industrial 
condition which is worthy of note. 

The Toronto 3 district, under the guiding 
hand of Superintendent W. J. McDonnell, is 
proving a power in the Canadian Division, not 
only along production lines but in the matter 


and maintains an account 


record 


of conservation as well. At the present time 
the district leads the division in low arrears 
and also in low net lapse per one hundred dol- 
lars of debit. 
industrial increase on a proportionate basis. 

Benj. T. Beadle and Archie G. Hopkins on 
May 8 and 20, 1922, were placed in charge of 
assistant superintendencies at 
Oil City, Pa., respectively. 

William FE. Meredith, 
agency at Butler, Pa., 
Tarentum district, is the industrial leader of 
that staff and occupies a prominent position on 
the company’s records as well. 

W. J. Thiede is the leading agent of Chi- 
cago 4 district as well as Division J in ordi- 
nary net issue, and, judging by the amount 


It also enjoys second place in 


Shamokin and 


who operates an 


detached from the 


credited to him during the first quarter, his 
production for the current year will be about 
three times his total for last year. There is 
nothing startling in Mr. Thiede’s methods. He 
is a steady worker, and a persistent producer 
of high-grade Spectacular stunts 
make no appeal to him. Despite the fact that 
he is a busy man he is always ready and will- 


business. 


ing to turn to give counsel and assistance to an 
associate. 

Promotion has come to Agent Benjamin H. 
Hicks of Dover, N. J., who has taken charge 


of an assistancy staff in the same city. 
Agent James J. Frederick of Paterson, N. J., 
has been advanced to the assistant 


staff of 


rank of 


superintendent and wiil supervise a 
agents in the same city. 
The following representatives have been ad- 
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vanced into higher classes of Prudential Old 
Guard membership: Alexander B. Rose, New- 
burgh, N. Y., Class B, agent; Hazel L. Hall, 
New Haven, Conn., Class B, clerk; Harry D. 
isenberg, Albany, N. Y., Class C, assistant 
superintendent; Richard J. O’Connor, Water- 
bury, Conn., Class C, agent; Clarence D. Myers, 
Kingston, N. Y., Class D assistant superin- 
tendent; Edward D. Duffy, Schenectady, N. Y., 
Class D, assistant superintendent. 

Superintendent Milton H. Linnell of Pater- 
son, N. J., district has just celebrated his for- 
tieth anniversary of service with the company. 
Representatives from the home office and his 
staff helped make the cermonies memorable. 

Agent G. M. Emond, of the Lewiston, Me., 
district, is a firm believer in low arrears. For 
the week of May 22 he reported that there 
were no arrears charged against his debit. 
Aside from this the debit carries large advance 
payments. 

Mr. Emond entered the service on May 21, 
1917, and was recently admitted to member- 
ship in the Prudential Old Guard. 

The following superintendency changes were 
made in Division M for date of Monday, May 
29, 1922: D. Arthur Mason, superintendent, 
Newark 1, was transferred, in the same capac- 
ity, to New York 1, and E. H. Cochrane, super- 
intendent, Elizabeth, was transferred to New- 
ark 1. Frank H. Stevens, formerly assistant 
superintendent at Irvington, was promoted to 
the position of superintendent at Elizabeth, 
No: 

Recent additions to various classes of the 
Prudential Old Guard in the Canadian field in- 
clude several assistant superintendents, among 
them: Joseph R. LeGendre of Montreal Num- 
ber 2 District to Class D, Joseph R. Lonergan 
of Toronto Number 2, Frank Wright of Winni- 
peg and Emile Gignac of Ottawa to Class B 
and Norbert J. Fogarty of Toronto Number 
1, J. Mathias Pare of Montreal Number 2, 
Ernest Hodgkinson of London and Donat 
Lafleur of Quebec to Class A. 

Agents Jacob N. Richardson of Kansas City, 
Kans., and Forest H. Evans have both been 
rewarded by promotion to the position of as- 
sistant superintendent. Mr. Richardson will be 
transferred to the Wichita, Kans., district and 
Mr. Evans will remain in Terre Haute. 

Agents A. D. Stroud, Norfolk, Va.; J. R. 
Jackson, Memphis, Tenn.; P. F. Becnel and G. 
L. Rodriguez, New Orleans, La., have been 
promoted to the position of assistant superin- 
tendents in their respective districts. 

Superintendent S. E. Long of Harrisburg, 
Pa., has the honor of leading Division “K” in 
ordinary new business for the year, including 
week of May 8. 

American Life and Accident Forming 

A new company styled the American Life 
and Accident Company has been organized at 
Jackson, Tenn., and is expected to begin busi- 
ness July 1. Thomas I. Taylor, cashier of the 
First National Bank, is president of the com- 
pany; W. N. Mynatt is general manager, J. 
E. Mercer is secretary and Oliver Benton is 
treasurer. 
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Thursday 


The Ginger Pot 


By WiLt1AM THoRNTON 

The talented editor of the house organ ofa 
large insurance company says that while she 
is writing copy for her publication that she 
keeps a ginger pot near at hand, and that she 
frequently imbibes a sip of its exhilarating cop. 
tents, thereby enlivening her spirits, so that 
the style of the stuff she is turning out won 


drag. 
This is the kind of treatment a lot of yoy 
debit men need to give yourselves. Inject 


more ginger into your work, not literally the 
effervescent liquid that delights the palate, byt 
an enthusiasm of spirit just as pungent as the 
Asiatic herb. 

“The weekly weary tour of the same squalid 
I must maintain my debit, though,” 
Do you say this to yourself as you heave q 


streets. 


sigh and leave the office Monday morning? Ij 

you do, you certainly do need a tonic. 
Change attitude. 

maintain your debit, you say. 


You must 
Must you only 
maintain your debit? Can’t you possibly build 
it up? Set a ten ot 
fifteen cent increase for yourself that week, 


your mental 


Liven your pace a little. 


and in looking hard for new prospects, you 
won't see so much of the squalor of the old 
familiar scenes. Do the same thing next week, 

Alexander the Great wept when there were 
no more empires to conquer, but within dis- 
tance so near to him that it could be covered by 
a few hours of modern travel lay vast hordes 
of savage tribes of whom he had _ never 
dreamed. 

There are 
along the route you pass every day who are 
not insured. 
vigilance, not by mere wishing you could build 
up your debit. 

And if you are tired of the same old debit 
has it ever occurred to you that it might some 
day tire of you? 

What is your attitude when you make your 
rounds? Do you just fall short of careless 
indifference, is your method of approach 
slovenly, or have you spurred yourself on to 
the point where you have attained habitual 
perfunctory politeness? If you have, you can't 
stop there, and reach your goal. Drink some 
more ginger, inject some enthusiasm into your 


men, women and _ children al! 


You can only find them by eternal 


work. 

The housekeeper with her allowance that 1s 
perhaps pitiably small has to pay the milkman 
and mect the butcher’s bill; if your smile is 
happy, and your greeting cordial, she will 
gladly part with your dime, when you call for 
the insurance money. The visit of the enthu- 
siastic debit man may be the one bright mo- 
ment in the dull routine of her life. 

How do you take defeat? The writer was 
once present at a very important conference 
with A. clothing 
salesman walked into the room unannounced, 
laid his sample books on the table right before 
us, covering up the papers we were discussing. 
He had a bland, easy manner which just missed 
being good-natured impudence, and you caf 


several business associates. 


imagine that he was just as welcome as 4 
victim of smallpox would be in a large board- 
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ag school. He was promptly and unanimously 
ned down. As he lifted his sample books to 
‘ room, one of them fell to the floor, 
face Open, with some very nifty goods dis- 
posed to view. It was merely a clever, pre- 
arranged trick in order to give the young chap 
: moment longer to stay. He seized the op- 
so artfully created, to attract atten- 
Two of the men present 
questions. 


eave the 


portunity, 
o his samples. 


tion t i 
interest, 


manifested an r 
They, and not he, assumed responsibility for 
d . . z 

This was just 


asking 


the delay in the conference. 
what he wanted, and he got two orders signed 
pefore he left. Strangely enough, none of the 
hers took offense. 

The effects of enthusiasm, like other stimu- 
tants, will wear off, So that you must constantly 


ot 


repeat the dose. A strange reaction will often 
follow unusual success, and you will get “down 
in the dumps.” After the triumph of Mount 
Carmel, the Prophet Elijah fled to the wilder- 
ness, And yet he journeyed forty days on the 
strength of the nourishment he received there. 

When you find that you are tired of your 
work, and seem to be drifting into a rut, your 
enthusiasm is waning. The house organ and 
the Monday morning meeting are excellent 
sources of encouragement, but sometimes you 
Go outside for new 
ideas. Talk to salesmen of other lines; you 


need something different. 


will get many helpful hints. 

In your work, enthusiasm is an_ essential 
quality, Don’t be afraid that it is harmful 
to turn too often to the ginger pot. 


Canvassing for Ordinary 

When canvassing for ordinary insurance do 
not forget your industrial policyholders. 
There is a prospect in nearly every home. 
Start on Monday morning when making your 
first collection and ask the lady of the house 
how much insurance her husband carries. If 
she says one or two thousand, ask her if she 
thinks that would support her and the chil- 
dren comfortably if her husband should be 
taken from her. Ask her how much her hus- 
band is worth alive to her and what his salary 
i. Then point out to her that he should carry 
amount to one 
Try this in every home and if 
you get the wife sold, it is much easier to call 
back in the evening and sell the husband.— 
Virginia Weekly Industrial Standard. 


at least enough insurance to 


year's salary. 


The National Reserve Life Enters Texas 
The National Reserve Life has commenced 
business in Texas and has divided the State 
in six districts, appointing a manager for each 
istrict. red E. Moore has charge of the 
fort Worth district; J. F. O’Pool the Dallas 
(istrict; G. W. Platter the Houston district: 
CM. Click the San Antonio district; J. B. 
Taylor the Austin district, and Sneed & Sneed 
the Pan-Handle district, located at Lubbock. 
These men are all experienced life insurance 
men and are producing a large volume of 
business, 
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We are subscribers to Tue Spectator— 
tainot do without it.’—Carr & Piper, New 
Zealand, 
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AGENT’S CHARACTER 





From Life Insurance and 


How to Write It 


Extracts 





BY J. M. LANGSTAFF 


Little Things That Are Vital to the Suc- 
cess of an Industrial Agent 
Perhaps there is no quality that is more 
to the life 
Life insurance applications never 


necessary insurance solicitor than 
perseverance. 
come to an agent, they have to be won and 
then often at the expense of rebuffs, discourage- 
ments and hard knocks. Further, the returns 
vary from month to month, so that the results 
of the most systematic work are often irregu- 
lar and almost spasmodic. When we add to 
this the fact that there is no business which 
falls away to such an extent at slack seasons 
or in times of commercial depression, it must 
he admitted that there is some excuse for the 
agent (especially the new agent) who becomes 
perplexed and discouraged at the up and downs 
which he encounters. 

It is well for the man who enters the life 
insurance business to make up his mind before- 
hand that he must expect these ups and downs, 
and then when he meets these conditions later 
on there is less danger of his being discouraged. 
The great thing for him to guard against is lest 
his discouragement should rob him of any of 
his energy. The effect which difficulties and dis- 
couragements have upon so many young agents 
is to make them lose zeal for the work; they are 
disappointed at the results, they lose heart, and 
then it’s all over but the funeral. They might 
as well write the epitaph over life insurance 
careers at once, for if there’s one thing that is 
past revivifying it is the agent who has lost 
faith in the efficacy of hard work. 

How differently the experienced solicitor 
conducts himself in the midst of discouraging 
conditions! He has realized long ago that in 
this business one must take the bitter with the 
sweet, the ups with the downs, the defeats with 
the successes. He has met and overcome 
similar temporary reverses before, and has faith 
enough to believe that he can win out again. 
In the meantime he makes his present lack of 
success a reason for redoubling his efforts. 
Perseverance in well-doing will bring a man 
through any difficulty he can meet in the life 
Without perseverance, the 
first temporary reverse is a rock upon which the 


insurance business. 
eeent is liable to make shipwreck. 


ENTHUSIASM 
In all our undertakings, in all our plans, and 
all our battles of life, there is one quality 
which, more than any other, is requisite to suc- 
[t is enthusiasm. Without it, we are like 
ships without without 
It is the motive power which impels us 


CCss. 
ailing wind—engines 
steam. 
to greater efforts, and directs us into new and 
unexplored channels. 

The successful men and the great men at 
every period of the world’s history have been 
men of enthusiasm. They recognized their 
work, they were full of their work, they were 
‘uthusiastic about their work. They put their 
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whole heart and mind into their undertakings. 
Small their undertakings pros- 
pered. 

It is important to every man to feel enthu- 
insurance 


wonder that 


work, but to the 
For the insur- 
influence other 


siastic about his 
solicitor it is doubly important. 
ance solicitor’s business is to 
men, and how shall he influence other men if he 
be not charged with enthusiasm? For enthu- 
siasm is contagious—you can catch it quicker 
than the smallpox. You are interviewed by an 
insurance agent who carries with him this in- 
fectious germ of enthusiasm—a man full of his 
subject, sure of his ground, bubbling over with 
energy and confidence—and, before you know 
it, you have been infected by his enthusiasm. 
Another man makes the attempt, uses the same 
arguments, quotes the same figures, and totally 
fails to move you. The first agent succeeds be- 


cause the current of his enthusiasm sweeps 
others along with him, the second fails because 
of his own sluggish and phlegmatic disposi- 
tion. 

CONCILIATION 


The life insurance solicitor who wants to 
succeed cannot afford to make enemies or arouse 
antagonism against himself. This does not mean 
that he ought to “crawl,” or 
tamely, or wear a demeanor of meek obsequi- 


We do not mean that he should sacri- 


swallow insults 


ousness. 
fice his own self-respect for the sake of keeping 
on friendly terms with all men. What we do 
mean is that the agent should cultivate a manly 
spirit of friendliness and conciliation because it 
is essential to his business success. 

The agent who is quick to take offence, whose 
temper runs away with him, who walks around 
with a chip on his shoulder, who is too thin- 
skinned to stand the most trifling affront, will 
never be successful. He must put a curb upon 
his temper, and be big enough to overlook petty 
slights upon his dignity. An angry man never 
closed an application yet, but the feat has often 
friendly-faced 
who is too good-humored to get angry and too 


been accomplished by a man 
busy to regard trifling rebuffs. 

The agent who is morose in disposition and 
finds it difficult to smile will never be success- 
ful. Everybody would rather do business with 
a genial, friendly person than with a gloomy 
pessimist who looks as though he had just lost 
a near relative. 

The agent who stands aloof, who is reserved 
in his manner, who won't go three-fourths of 
the way to meet the other fellow, will never be 
successful. He must come out of his shell, and 
imake advances to other men and cultivate a 
friendly feeling toward all who come his way. 

An insurance solicitor’s success depends upon 
the number of friends he possesses, ad he ought 
to be willing in his own interests to take a little 
trouble to conciliate people whom he meets. 


Tue Best Kinp oF “Ism”—OprtiMIsM 

Is there a life insurance man anywhere who 
hasn’t run up against an occasional streak of 
the blues? We think not, or at least we haven't 
met him. We all have our spells of discour- 
agement, and discontent, when all things look 
gloomy and “hard luck” seems to dog us with 


disconcerting persistence. And yet even in 








the midst of our disconsolate thoughts we real- 
ize that this state of mind spells failure, that 
it paralyzes all our efforts, and that our only 
hope of success lies in shaking off the fit of 
despondency. 

Nobody can accomplish very much who is 
out of sorts and out of harmony with life 
and his surroundings: when he is grumpy; 
when he goes about his work in a half-hearted 
way and mopes. People don’t like to deal with 
a man of that kind. They troubles 
enough of their own and have no time (most 
of them) to devote sympathy to their fellow- 
unfortunates. They rather do busi- 
ness with an optimist—a man who has risen 


have 


would 


above his own troubles and has sufficient cheer- 
fulness left to look pleasant. 

Men often discuss the question as to what 
in the 
life insurance business, but it is impossible to 


qualities are most essential to success 


name a quality more essential than the one 
mentioned at the head of this article—optimism. 
One of the greatest requisites in life insur- 
ance is to cultivate—for it can be cultivated— 
an enthusiastic and cheerful spirit, a disposi- 
tion that rebounds like a rubber ball when it 
goes against anything hard, that takes with a 
smile the hard knocks of the world, that is able 
The 


man who possesses this spirit may be cast down 


to throw off temporary discouragements. 


but he cannot be broken: he may suffer a re- 
verse, but he cannot be defeated. In the end, 
he rises superior to all his discouragements, 
and, years after, when he looks back on the 
past, he sees clearly how well this resolute 
optimism has served him, not only in enabling 
him to live down his disappointments, but in 
winning him friends and adherents who have 
been attracted to him chiefly by his spirit of 
cheerful enthusiasm. 


CONCENTRATION 

Mr. Gladstone when once asked to what he 
attributed his marvelous 
departments of work, replied “concentration.” 
What is 


Did you 


in so many 


success 


concentration ? 
ever, on a day when the sun’s 


strength was scarcely sufficient to warm your 
cheek, take a magnifying glass in your hand, 
and by its aid focus the sun’s rays upon a piece 
of wood until it burst into flame? That is an 


example of concentration. The sun’s beams 


contained just as much warmth before you 
produced the glass as after. But at first its 
heat was diffused; afterwards it was con- 


centrated. 
Did you ever, on a day when all your facul- 


ties were restless and wandering, sit 
some 


down at 
vour desk and vainly try to do work, 


baffled in all your endeavors to control your 
aimlessly flitting thoughts, and unable to bend 
your energies to any purpose, until at last by 
virtue of a great resolve you fixed your mind 

That was 
Your 


just as strong, your thoughts just as ac- 


J 


upon your task and found it easy? 


a victory won by concentration. mind 
was 
sat down, as afterwards. 


tive, when first 
But your energies required to be centered on 


aim 


you 


thing, instead of fluttering without 


from one object to another. 


one 
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Concentration wins the day in all the avenues 
of life. None can stand before the concen- 
trated He forgets all except the aim 
immediately before him, and 


man. 
centers all his 
“One thing at 
might!” is his 


mind upon that and that alone. 
a time, and that with all my 
motto. He throws himself with all his mind 
into each task that he undertakes. No won- 
der that other men who lack this power of con- 
centration, this fixity of purpose, are outdis- 
tanced by the concentrated man. 

Concentration wins the day in all the de- 
partments of the world’s business—life insur- 
ance as well as the rest. The agent who will 
cultivate this faculty of concentration cannot 
fail of success. You will approach a client, 
your whole mind bent upon securing the ap- 
plication which you want—and will gain your 
purpose invariably, unless the other man’s will 
is very much the stronger; and even then you 
will triumph if the client does not earnestly 
oppose his will to yours. 

Cultivate this power then, on every possible 
eccasion. It is a hard thing to do, to subordi- 
nate all minor considerations to the one aim 
immediately before your eyes, to curb your 
faculties when they find it irksome 


wandering 
to be controlled. But, because it is hard, for 
that very reason it is worth seeking. It is 
so hard to attain that the ordinary man never 
attains it. So much the 


triumph be, if you secure that which is the 


greater will your 
secret of all success—the power of concentra- 
tion. 

SYSTEM 

Probably you have noticed that successful 
men are usually systematic men. More than 
that, systematic men are usually successful. This 
is true in almost every business, and especially 
true in life insurance canvassing. 

There is no other business or profession 
which is so apt to generate idleness as that of 
the agent. The agent is his own master; he has 
no fixed hours of work; his time is his own. 
Unless he is a man of unusual force and en- 
ergy of character, there is a great temptation 
before him to fall into loose habits of work. 
The remedy against this insidious tendency 
summed up in little sentence. 
“lave a system.” Map out your time, deter- 
mine at the beginning of each day what men 


can be one 


you will interview, and let nothing less im- 
portant than the securing of an application 
cause you to deviate from your programme. It 
will be a hard thing to do. It will call for 
much self-denial and will-power on your part. 
But in the end you will have your reward. For 
the results of your diligent and methodical 
work will appear not merely in the shape of 
largely increased 
greater power and efficiency that you will have 


commissions, but in the 


acquired in your chosen profession. 
Be systematic. In urging this advice, we 


are simply repeating what is the unanimous 


counsel of practically every agent who has 
made a success of the work. We advocate no 
particular system. Select the one that best 


suits your own circumstances. Someone has 
very wisely said: “Almost any system will 
work if the agent does.” 
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Luck 
There is no luck in life, 


Luck is of our 
own making. 


g. Luck means rising at six jn the 
morning, living on one dollar a day if Yor 
make two, minding your own business and not 
meddling with other people’s; luck Means the 
hardships and privations which you have not 
hesitated to endure, the long nights that yoy 
have devoted to work; luck means the ap. 
pointments you have never failed to keep: the 
trains you have never failed to catch: {yet 
means trusting in God and in your own t. 
sources, a religion whose motto is “Help your. 
self and Heaven will help you.” 

If you are successful all the social fj. 
ures will howl at the top of their voices that 
you have always been lucky. You may cep. 
tainly be lucky for a short time, but you cap. 
not always be lucky any more than you cay 
always be unlucky. The man who plays cards 
every day of his life will tell you at the end 
of the year that he has been lucky as many 
times as he has been unlucky. 

The same in life: the only way to be lucky 
—that is to say, successful—is to leave nothing 
to chance, but to work and work again: t 
inspire confidence in others by the strength 
to make 
yourself indispensable by your reliability and 


and uprightness of your character: 


your devotion to your calling, pleasant by 
your cheerfulness, respected for your honesty 
and sincerity; and always to bear in mind that 
what can be obtained once by tricky means, 
can, as a rule, be obtained forever and ever 
by honest ones. 


I. P. Mantz on Banks and Insurance 


I. P. Mantz, actuary of the Western Life oi 
Des Moines, recently prepared an article upon 
Savings Accounts with Insurance. In this Mr. 
Mantz took a position in opposition to the 
plan of combining a periodical deposit to ac- 
cumulate a definite amount of money at a given 
time, with a life insurance policy to guarantee 
the ultimate amount to be saved, in the event 
of death. He is of the opinion that banking 
and should be conducted — sepa 
rately; but believes that, if people could be in- 
duced to make periodical deposits in banks, i 
having the 


insurance 


order to assure themselves of 
amounts of their life insurance premiums avail 
able when due, the amount of insurance it 
force could be greatly increased. His ide 
would be to educate people into regular sav 
ing, by inducing them to deposit fixed amoutts 
at the times when their salaries or other regt- 
lar income is available, such amounts being 
at least sufficient to care for annual premium 


on life insurance carried. 

The appointment of William McRoberts as mat 
ager of a new agency at Delaware, O., for the Guar- 
dian Life of America, New York, is announced by Ge 
I.. Hunt, superintendent of agencies, to take effect 
July 1. Mr. McRoberts is a life insurance man 0 


wide experience. 


David Shepard of this city under the S. D. Parker 


: ‘ : a. 
ordinary Scranton, Pa., secured eight app 


cations for $100,000 during this month, with advance 
Mr. Shepard expects 


agency, 
collections of over $3,000. 


duplicate this writing next month. 
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Getting Down to Brass Tacks 
A-r-r-€-a-T-S. That spells the big tragedy in 
industrial life insurance today and— 

Its immediate effect constitutes the most ap- 
palling loss that the business can suffer—the 
lapsing of good business. 

There is no argument about it; lapses fol- 
jow arrears just as certainly as Sunday fol- 
lows Saturday, and in almost every case the 
odie can be traced to the carelessness of 
somebody—carelessness in only half. selling 
the policy at the start and—worse yet—care- 
essness in allowing the policyholder to get 
into arrears and continue there. 

It is universally admitted that if there were 
no arrears there would be few lapses and, no 
matter what reasoning is applied to the prob- 
em, it all goes directly to the agent. 

Here’s the way it works, nearly always. 

The agent wants to collect his debit as soon 
as possible, so that he may have the more time 
for new business. Some of his policyholders 
are careless, slipshod and improvident—hardly 
ever have the money ready. 

Unconsciously, after a time, the agent gets 
into the habit of slighting these hard ones and 
collecting the easy ones, always intending to 
clean up the slow ones before they reach the 
dead line. 

The plan may seem both reasonable and 
logical at the time, but it results, almost in- 
variably, in sky-rocketing the percentage of 
lapses because— 

It becomes increasingly difficult each 
to either collect the premiums in arrears or 
maintain the interest of the policyholder in the 


week 


policy, 

When a policy becomes four weeks in ar- 
rears, it isn’t four times as hard to collect 
the premium—it’s more nearly ten or twenty 
times as hard, because the habit of paying is 
broken and the spirit is dead or dying. 

The moment a premium is overdue, that is 
the time to apply the measures that usually are 
adopted when the business is about to lapse; 
re-sell the insurance—Don’t defer this essen- 
tial duty. As Uncle Bill says: “Create a new 
interest in old business.” 
big idea in all this: Let it 
consciousness—repeat it over 


There is one 
soak into your 
and over, 

There can be no lapses if there be no ar- 
rears; and— 

The best way to prevent arrears is to have 
no premiums overdue. 

Make the big fight to hold the business at 
the beginning of the first week, not at the 
beginning of the fifth—Field News, Western 
and Southern Life. 


Minnesota Mutual Life Progressing 
The Minnesota Mutual Life of St. Paul in 
May, 1922, showed a gain over May, 1921, of 
approximately 67 per cent. For the year 1922, 
the Minnesota Mutual has written 111 per cent 
a much business as during 1921. In fact, the 
record of this company for the current year is 
oily slightly lower than the high mark set in 
1920, 
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JOHN HANCOCK NOTES 


Changes in New Jersey Territory 


IN THE FIELD 
Many Promotions and Changes in Various 
Districts—George H. Pitcher Ban- 
queted on Thirtieth Anniversary 


LEADERS 





The following changes are announced for the 


New Jersey territory, to become effective 
July 1: 
Adolph Goetze, long connected with the 


company in the Metropolitan section of New 
York and for several years the successful super- 
intendent at City, from the 
company’s service on June 30. 

It has been decided to make a 
ment of the New Jersey debit along the Hud- 


Jersey resigns 


rearrange- 


son River and a portion of the present Hoboken 
agency will be added to the West New York 
agency, forming the new Hoboken agency, the 
name of the West New York agency thus be- 
ing eliminated. 

A portion of the present Jersey City agency 
will be added to the thus 
forming a better outlet for that district, and 
the balance of the Hoboken and Jersey City 
form the 


3ayonne agency, 


agencies will be combined to new 
Jersey City agency. 

Superintendent Cook, who has achieved most 
excellent results in Hoboken, will become the 
superintendent of the Jersey City agency, while 
Superintendent Seinfel, who has successfully 
administered the small West New York agency, 
will be given increased opportunities for ac- 
complishment as superintendent of the Hoboken 
aency, and Mr. Brahe will continue as superin- 
tendent of the Bayonne agency. 

Figures for the first five months of 
show the following men leading in their par- 
ticular field, assistant superintendents: Mr. 
Muller of Brooklyn I, Mr. Mitchell of New 
York I, Mr. Esposito of Philadelphia I; agents: 
Mr. Morgenstern of Brooklyn II, Mr. Lang- 
berry of New York V, Mr. Volpe of Phila- 
delphia I; detached assistant superintendents : 
Mr. Knebel of (Bristol) New Britain, Mr. 
Tuohey of Passaic, N. J. 


Superintendent George H. 


1922 


Pitcher, of Fitch- 
burg, was recently given a banquet by his staff 
to celebrate his thirtieth anniversary in the 


service of the company. Assistant Superin- 
tendent Barnicle acted as toastmaster. Con- 
gratulations were received from President 
Crocker; Vice-President Eaton and_ Brock, 


and Secretary Diman. Superintendent of agen- 
cies Thomas Temple was present and paid a 
well deserved tribute to Mr. Pitcher for his 
long and faithful service. 

\gent Mundhenk of 
Toledo passed away June 24. M. Mundhenk 


with the company for 


General Frederick 


had been connected 
twenty-three years, and had been a most con- 
scientious The keenly felt 
throughout the organization. 


During the month of June, promotions and 


worker. loss is 


other changes were as follows: 

The following agents were promoted to as- 
sistant superintendents: 

Albert D. Revoir at Meriden; William J. 
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McDevitt at Chester; Andrew P. Cogan 
at Hyde Park; William F. Grof at Paw- 
tucket, William TF. Tuggle at East S. 
Louis; Malcolm C. Young, Philadelphia I; 
Joseph Sella, New London (Norwich De- 
tached); Wylie Brooks, Cincinnati No. 1; 
William H. Prime, Baltimore. 

James Garrity was promoted from cashier 
at New Britain to cashier at the larger district 
of Waterbury. William J. Hughes goes in as 
cashier at New Britain. 

Arthur N. Swigart was promoted from agent 
at Pittsburgh II to assistant superintendent at 
Pittsburgh I; (Moses Demers was promoted 
from agent at Holyoke to assistant superin- 


and 


tendent in charge of the Danielson office under 
Webster); James R. Silver was promoted 
from agent at Detroit II to assistancy at 
Cleveland I. 

Assistant Superintendent Joseph P. Gaynor 
was transferred from Chester to Philadelphia 
V. 

Walter Peterson promoted agent to 
assistant-at-large at Chicago IIT;, Charles Pen- 


from 


nington promoted from agent to application in- 
spector at Detroit I. 


INDIANAPOLIS, IND., June 27.—A report ot 
the State board of accounts discloses that the 
State insurance department is one of the most 
profitable divisions of the State government. 
The report shows that the insurance depart- 
ment turned over to the State general fund, 
after paying all operating expenses, a total of 
$1,242,844.27 


Carry Your Message Into New Homes 

The story is told of a crew of a small craft 
sailing under the scorching rays of the sun in 
a lifeless south-sea air who found themselves 
For seven long, tire- 
some days they slowly and tediously drifted 
on without water to drink. Their throats 
burned and the pitiless heat of the day in- 
creased their suffering, which became almost 
unbearable. Dawn of the eighth day found 
them near land. They shouted for joy as a 
welcome was waved to them by people on the 
shore. 

“Give us water, water to drink,” cried the 
thirsty travelers. 

This answer floated back: “Water! Why, 
let down your buckets where you are.” 

They had not known that for days they had 
been surrounded by the fresh, cool water of 
the Amazon River. 

We have repeatedly urged the canvassing 
of new homes for the agent’s own good. 4 
five-cent application in a new home forms the 
stepping-stone to much more industrial and a 
couple of ordinaries. A good many prefer to 
take the easiest way and to write a nickel here 
and a dime there in the homes in which they 
have business. Some day they may find that 
“welcome” has been worn off the door-mat. 

When an agent canvass new homes, 
not infrequently you will find him gallivanting 
to the outskirts of his town on the first call, 
going several blocks to the second, and so on. 
You don’t have to go away from your debit 


without fresh water. 


does 





for new homes. They are all over your debit, 
on each side of the homes in which you collect. 

You have business at Mrs. Brown’s, 37 New 
Business Boulevard. You’ve never been to 35, 
33, 31, 29 or 27; neither have you been across 
the street to the opposite houses. In fact, your 
next call is at 15. After you have collected at 
37 you ought to see the people at 35 or 30, and 
on the first Thursday or Friday thereafter go 
right down the line as far as you can. The 
next week go right back to where you left off 
and work the next door, the next door, THE 


NEXT poor, and follow this practice all 
over your debit. Let down the buckets where 
you are. You don’t have to spread yourself 


all over the city to get business. 

All of the business on your collection-book 
represented new faces and new homes to agents 
years ago. They found it fine business. But 
isn’t it a fact that you have made more money 
on the foundations laid by your predecessors 
and the business of their building than out of 
your original building? If agents could write 
business in new homes in the days of long ago 
when, with a limited selection of policies and 
unlimited prejudices, canvassing was a hard 
proposition, how much more should you do be- 
cause you have policies to meet every need and 
life insurance is generally recognized as the 
world’s best all-around investment ?—The Pru- 
dential Weekly Record. 

—W. D. Ratliff, Superintendents of Agents for the 
Jefferson Standard Life, in Mississippi, has resigned 
to accept the management of the Mississippi agency 
of the Reserve Loan Life, of Indianapolis. 
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METROPOLITAN CHANGES 





Five New Districts Created During 
June 





STANDING OF AGENTS 





Other Changes in the Field and List of 
Leading Districts 

During the month of June five new districts 
have been created in the Metropolitan Life In- 
surance Company's field of operations making 
openings for promotions to positions of mana- 
gers, or In the 
New England territory, Springfield, Mass., has 
been divided and Westfield, Mass., is now a 
district with James W. Craig, formerly as- 
sistant manager at Malden, Mass., promoted 
manager, June 12, Dayton, Ohio, has 
been divided and the district of Gem City 
created, June 26. Charles R. Pixler, manager 
of Charleston, W. Va., has been‘ transferred to 
the new district and he has been succeeded by 
R. Waller Bond, promoted from assistant 
manager at Lexington, Ky. New Haven, 
Conn., has been divided and the district of 
Elm City created, June 26. Victor A. Valente, 
assistant manager at Roger Williams, R. I., 
was promoted to be manager of the new district. 
A fourth new district to be called Juneau Park 
has been created in Milwaukee, Wis. Edmond 
P. Lomasney, manager, Superior, Wis., will 
be transferred to the new district July 3, and 
Charles S. McCumber, assistant manager in 
Milwaukee, Wis., will be promoted to be mana- 


in some cases for transfers. 


to be 


Thursday 


ger to succeed Lomasney at Superior, Wis 
Middletown, Conn., formerfy a detached a 
tion of the Meriden, Conn., District, Was, ie 
19, created a district. Frank S. Selleck 
manager of New London, Conn,, was teaiie. 
ferred to the new district: Max Stiegel, mana- 
ger of Lawrence, Mass., was transferred to 
New London; Joseph W. Salhanick, Manager 
of Stratford, Conn., transferred to Lawrence 
Mass. ; 
Coun., transferred to Stratford, Conn., July 3: 
Charles H. Nutting, field supervisor of the 
New England first appointed 
manager of Stratford, Conn., June 19, and on 


Benjamin Walshon, manager Bristo! 


territory, was 


July 3 was transferred to Bridgeport, Conn., to 
succeed E. W. Loveday, transferred to Lynn 
Mass. oe 

In the Empire State territory last month a 
new district was created in Brooklyn to be 
known as Prospect and on June 12 Abraham 
Menschel, formerly manager at West End, 
New York City, was appointed manager of 
Prospect. 

In the Southern territory, Benjamin J. 
Williams, formerly manager of Jackson, Miss, 
appointed June 12 to be manager of 
Savannah, Ga., to succeed James C. Spicer, re. 


Was 


signed. 

Jacob Asckenasy, assistant manager in Frank. 
lin, St. Louis, Mo., was promoted to be mana- 
ger of Cedar Rapids, Iowa, June 5, to succeed 
ee “V: This was the only 
change in the Southern territory. 

George W. MacIntyre, manager of the 
Bristol, Pa., district was transferred to Frank- 


Clark resigned. 








THE ART OF CANVASSING 


HOW TO SELL INSURANCE 
BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little works for canvas- 
sers in the life insurance field, and it has proved its worth 
by passing through nine large editions. 
eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. ‘Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for 


them it will do for others. 


The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 


recruit and the veteran. 


The Eighth Edition of THE ART OF CANVASSING is 
most handsomely printed and bound in red flexible binding, 
the size being convenient for the pocket. 


Prices: 
Single Copies - - - - - 


25 ~ 2+ 


S “ «---+-- 
00 “ ----+-- 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE 





A reprint of the 


- $2.00 
- 45.00 
- 85.00 
- 160.00 


CHICAGO OFFICE 
INSURANCE EXCHANGE 





135 WILLIAM STREET 
NEW YORK 





A Thousand and Qne Hints 


TO AGENTS OF 
INDUSTRIAL LIFE INSURANCE COMPANIES 


This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 


THE SPECTATOR COMPANY 


By 
W. Meador 


135 WILLIAM STREET 
NEW YORK 
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THE INDUSTRIAL LIFE AGENT'S KIT 


GENTS of Industrial Life Insurance Companies should aim to ‘ncrease 


A their Efficiency 


By so doing they will also increase their 


Earning Power 


Increased Efficiency leading to Increased Earning Power attracts attention on 
the part of Home Office Officials and leads on to 


Promotion 


Do You Want to Become Efficient? 
Do You Wish to Increase Your Earning Power? 
Do You Not Aim Constantly for Promotion? 


you can assist in accomplishing all this by careful study of THE INDUSTRIAL 
LIFE AGENT’S KIT. The dictionary defines a Kit as an outfit of necessaries 
for a trade or occupation, or for some special purpose. THE INDUSTRIAL LIFE 
AGENT’S KIT is made up of books which are valuable aids to men engaged in 
this great business, and when carefully studied will bring 
GREATER EFFICIENCY 


INCREASED EARNING POWER 
STEADY PROMOTION 


The works named below have been selected with a view of giving the 
greatest amount of education on insurance matters at the lowest possible cost: 

CLUBS can conveniently be formed in offices to purchase one or more sets for the 
use of all the men, which practice has been pursued in many superintendencies with good 
results; or the books may be purchased individually. 


THE INDUSTRIAL LIFE AGENT?’S KIT 


TITLE OF WoRK PRICE 

Some. Plain Elurts to: Lite Insurance SOUeitore? <6. 6.5.5 ose oo oo eS t wisiarsiasie ae ws warerers $ .50 
Selection of isis by Ghee SONCILOR 6 '5)5s05:d eos 2, ins oo. oa 0.010 0's oa ole: o axciel stale ite eletsisin sin .50 
A Thousand and One Hints to Agents of Industrial Life Insurance Companies......... 1.00 
Of jee eters eae PSCC NS oro ora casio c: = esas er ecciet d’vkc) Shar nisior a 0: siete oi ein soe aa/aleic 4 Ha olehiacs aieraiar aka 1.50 
NWiGitiolyitie VOUr MRCOG: 6 64 65%, sinsicssic eaten nnnetw a Sew orecsaecs sin cadacasiasdawas 1.50 
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TES Rican tet Chik 0 AINA os acca, hess wie gs & eco oowiaicue aisle a eivitns Sat eiace wine ane Senlaelmete a eared aaa at red 1.50 
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THE INDUSTRIAL LIFE AGENT needs all the above-named books. 
Form a Club to-day, sending an order for these books, ciceaitie that 
KNOWLEDGE IS POWER 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
Insurance Exchange 


135 William Street 
NEW YORK 




















ford, Pa., July 3, to succeed John A. White. 

The ten leading districts in the country at 
large in average industrial increase, per week 
per man for the year to and including the week 
of June 26 were: Delmar, Mo., Norman 
Schiffrin, manager; Chattanooga, Tenn., J. T. 
Dunning, manager; Magic City, Ala. A. C. 
Chesney, manager; Wabash, IIl., Sigmund 
Finder, manager; Jefferson, so Simon Nevel- 
off manager ; ak caway; N. Y., B. H. Ledner, 
manager; Bayonne, N. J., J. . ‘Goff, manager ; 
Topeka, Kan., F. J. Campbeli, manager; Bush- 
wick, N. Y., John Goldthorpe, manager; 
Everett, Wash., Edward Weiner, manager. 

In the ordinary department, the ten leading 
districts in the country at large including the 
Pacific Coast, in average paid-for business per 
month, per man for the year to and including 
the week of June 12 were: Newport, R. I. 
T. F. Murphy, manager; Oak Park, Ill, Gabriel 
Dunkleman, manager; Stuyvesant Heights, 
N. Y., H. C. Stieglitz, manager; Rockaway, 
N. Y., B. H. Ledner, manager; White Plains. 
N. Y., Louis Phillips, manager; Bushwick, 
N. Y., John Goldthorpe, manager; Belle Isle, 
Mich., J. A. Blake, manager; West End, 
N. Y., W. A. Sullivan, manager; Delmar, Mo., 
Norman Schiffrin, manager; Ridgewood, N. Y., 
David Rudberg, manager. Six out of the ten 
were in New York. 

The ten leading agents and agents unattached 
in ordinary placed business for the year to and 
including the week of June 12 were: C. L. 
Grinnell, agent, Newport, R. I.; J. W. R. 
Chasse, agent unattached, Waterville, Maine; 
Martin Messner, agent, North Shore, Ill.; Leon 
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Knaster, agent unattached, Union Hill, N. J.; EUREKA LIFE BUYS 


J. R. Claxon, agent unattached, Muncie, Ind.; 
John Wach, agent, St. Clair, Mich.; A. J. Purchases Bible House Buildin 
DuBuc, agent unattached, Woonsocket, R. I.; Baltimore gi 
Otis Kresse, agent unattached, Westport, Mo., 
William Brown, agent, What Cheer, R. I.; 
Philip Hochstadt, agent, West End, N. Y. a IMPROVEME 
The relative standing of the leading agents Has Occupied Present Home f 
and agents unattached in amount of industrial Thirty Years or @ 


gross increase for the year to and including the The Eureka Life I 
1e Eureka Life Insurance Company gf 
ny ¢ 


saltimore, Md., has purchased the Bible Houge! 
Lafayette street, that city, and will remodf: 
the building in a new home, according to 4 re 
cent announcement by John C, Maginnis, pres e 


week of June 26 gives the following in the 
first ten places: 

Benjamin Silber, Bristol, Pa.; Michael 
Petracchione, Stuyvesant Heights, N. Y.; 
Aron Gurman, Stuyvesant Heights, N. Y.; 
O. C. Welden, Magic City, Ala. Phillip Hoch- of the company. It is understood thf 
stadt, West End, N. Y.; Joseph Mileti, Ford- the deal included transfer of the preg ent 
ham, N. Y.; Louis Frankel, Elizabeth, N. J.; Franklin street property of the Eurcka to they 
J. F. Pardy, Tulsa, ‘Okla.: FF. xX. Muench. Bible House in fee simple plus also a com 
Aree N. y.: «Ty. FP Ata: Teel 2. sideration to the latter of $120,000. ; 

All were agents with the exception of Ben- By this transaction the Eureka Life hag 
jamin Silber, an agent unattached. acquired a modern six-story steel and brid 
office building. Many improvements age 
planned, together with extensive changes in the 
interior arrangements. a 

Among other improvements, a subway parle 
ing space for automobiles will be provided! 
for use of the company’s officers and employe ; 
The entrance will be by means of an elevator! 
in an alley adjacent to the building. 


George Washington Life’s Meeting 

On June 27 and 28, the convention of the 
$100,000 League of the George Washington 
Life of Charleston, W. Va., was held. Among 
the speakers were: Hon. Fred. O. Blue, C. M. 
Agnew, president of the League for 1922-23; 
F. J. Kulman, new vice-president of the League; 
Guy A. Ritter, T. A. Coleman, J. G. Young. The building was erected in 1904, i 
On Wednesday announcement was made of the diately after the Baltimore conflagration, 7 
establishment of “the Order of Washington.” 4 
Various conferences and entertainment features : 
were interspersed, which added to the interest Sait ect the meumeeeet 2 
and value of the meeting. Life & Accident of Chattanooga. 


—Mrs. M. B. Thigpen, of Jackson, Miss., has signelll 
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Gain in interest income over last five years 
Gain in income over last five years 

Gain in admitted assets over last five years 
Gain in Insurance in force over last five years 
Average gain over last five years 





It is the last word in 


SERVICE 





G L O fa "| HARPER'S LIFE INSURANCE LIBRARY 
The Psychology of - 
MUTUAL LIFE | Selling Life Insurance 
INSURANCE Seal tte are ana 
C O M P A N = | Selling Life Insurance 


RESULTS FOR 1921 PRICE, $3.75 Delivered 


The above figures are the results of the highest grade of service 


to policyholders and representatives. The latest is By Griffin M. Lovelace 
» » Director, School of Life Insurance Salesmanship 
Claims Paid By Telegraph | Carnegie Institute of Technology 


NOW READY 





SABIE ERENT ST 


By Dr. E. K. Strong, Jr. 


PRICE, $4.25 Delivered 


SREP LONE RET ONLI I AE LENA 


ILL By Dr. John A. Stevenson 


Second Vice-President, Equitable Life Assurance Society 
Formerly Director 
School of Life Insurance Salesmanship 


Meeting Objections 


By Dr. John A. Stevenson 
PRICE, $1.60 Delivered 
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House of Protection 


PRICE, $1.60 Delivered 
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JIVE PROGRAM FOR A. L.C. 


“Tentative Announcement for Annual 
4 Meeting : 


| SERIES OF SHORT ADDRESSES 
Bcussios of Management Problems Given 
4 Particular Attention on Thursday 


An unusually lively session is in store for 

the members of the American Life Convention 
fall when the seventeenth annual session 
ens at the Hotel Wisconsin, Milwaukee, 
tember 20. The meetings will continue un- 

il the afternoon of the 22d. 

A tentative program for the meeting has 


jen announced as follows: 


WEDNESDAY, SEPTEMBER 20 
MornInG, 10.30 o’cLocKk 
Address—Arranged by local companies. 
Address—H. R. Cunningham, V. P. 
Montana Life, Helena, Mont. 
AFTERNOON, 2 O'CLOCK 


“The life Insurance Bureau of Research’ — 
ohn M. Holcombe. 
“The Young Company’s 


Frank P. Manly, President Indianapolis Life Insur- 


Special Problems’’— 
© ance Co., Indianapolis, Ind. 
“The Trend of Life Insurance’’—E. E. Rhodes, 
Vice-President Mutual Benefit Life Insurance Co., 
Newark, N. J. 
EvENING—EXECUTIVE SESSION 
Special Topic for Consideration: ‘Report of the 
"Committee on Substandard Business.” C. H. Beckett, 
~ Chairman. 
THURSDAY, SEPTEMBER 21 
AFTERNOON, 2 O’CLOCK 
10.00 o’cLocK 
Companies Get for Their 
Secretary Cedar 


: MornING, 
“What Do Convention 
Money?”—Charles B. Svoboda, 
Rapids Life, Cedar Rapids, Ia. 
“A Home Office Suggestion’—E. D. 
amt Actuary, Northwestern National 
neapolis, Minn. 
» “Efficiency Standards; Comparing Life Insurance 
with Commercial Corporation’—J. Charles Seitz, 
Secretary and Actuary Security Life of America, 
Chicago, Ill. 


Lacy, Assist- 
Life, Min- 


AFTERNOON, 2 O’CLOCK 

Address by a distinguished publicist, name to be 
- announced later. 

' Field Problems; a Symposium’—Ethics in the 
Fied; Ethics in the Home Office; Selecting Sales- 
Men; Educating Salesmen; Developing Professional 
dea; Holding Our Men; Helping Our Men; Ques- 
‘tions and Answers. 

Every member is invited to think on these ques- 
tions and be prepared to speak from the floor. The 
© first speaker is limited to ten minutes. Each suc- 
feeding speaker to five minutes. 


EvENING, 7 0O’CLOCK 
Banquet in Beaver Room—This entertainment is 
convention function under the direction of 
bin J. Cadigan, President New World Life Insurance 
Company, Spokane, Wash. 


FRIDAY, SEPTEMBER 22 
Mornine, 10.00 o’cLocKk 
© “The Insurance Journal; Its Functions 
ULimitations”—Cyrus Editor The 
Meport, Denver, Colo. 


and Its 


Drew, Insurance 


E Business SESSION 
© Adjournment about 1 o'clock p. m. 


—The members of the Ogden Life Underwriters’ 

iation have chosen District Manager William 
tison of the Equitable Life as president for the 
‘ wing year. 


RESOLUTION AGAINST BANKS 
New York State Life Underwriters Take 
Action 
A resolution against the bank savings life 
insurance plan has been announced by the New 
York State Life Underwriters’ Association. 
At a meeting of that organization in May 
the following resolution was adopted and re- 

cently made public: 

Whereas—We, the New York State Association of 
Life Underwriters in convention 
twenty-third day of May, 1922, at Elmira, 
commend the 


assembled this 
Na ea 
appreciate and hearty co-operation of 
trust 
adequately 
direct or indirect affiliation between 


banks and companies in advocating that the 


public insure; however, being convinced 


that any 
ance companies and other financial institutions, their 


insur- 


officers or employes in life underwriting—for large 
or small volume—is detrimental not only to such in- 
stitutions but to the public as well, and 

IWVhereas—Our attention has been directed to the 
fact that certain life insurance companies are, or have 
in contemplation, employing certain officers or em- 
ployes in banking and other financial institutions to 
write life insurance in this State, be it 

Resolved—That we, the New York State Associa- 
tion of Life Underwriters for the best interest of all 
concerned, do not approve such methods for the fol- 
lowing valid reasons: 

First—The 
ferior to that now furnished by life insurance repre- 


service to policyholders would be in- 
sentatives, 

Second—Would disturb the 
insurance companies, banking institutions and 


present harmony be- 
tween 
the representatives of each. 
Third—Would conducive to 
life underwriting, 


high grade 


destroy much of the 


not be 
would 
colleges, 


good 


contributed by sales congresses and _ gen- 
era] agents to attract capable men. 
Fourth—Would tend to return to old 


practices, condemned by the public and eliminated by 


pernicious 
the untiring efforts of loyal, far-sighted men. 

Fifth 
tear down and disrupt agency loyalty and organiza- 


-Insurance company officials cannot afford to 


tion for whatever volume of business may be ob- 
tained from this source. 

Sixth—Banking institutions cannot afford to jeopar- 
dize the trust them by 
monetary interest in placing of life insurance through 
their officers or employes. 


Be it further resolved—That this Association warmly 


imposed in reason of any 


commend our banks which, seeing the danger of such 
methods, have refrained from it. 

That we request life insurance companies and their 
representatives to cancel all outstanding arrangements 
of this kind and, for the good of the public, decline 
to make similar contracts in the future. 

That copies of this resolution be sent to the home 
offices of all American life insurance companies oper- 
ating in the State of New York, to the Association 
of Life Insurance Presidents, to the American Life 


Convention, to the National Association of Life 


NATIONAL SAVINGS LIFE NOW WRIT- 
ING BUSINESS 
Has Unique Copyrighted Policy Which It 

Is Featuring 
Kan., July 1—The National 
Savings Life Insurance Company of Wichita, 
has completed its organization work and is now 
writing business in Kansas. This company 
was organized last spring by some of the best 
known business men in southern Kansas. W. 
C. Coleman, president of the Coleman Lamp 
Company, a national institution, is president. 
L. L. Marcell, president of the White Eagle 
Oil and Refining Company, which is the second 
largest manufacturer and distributor of gaso- 
line and lubricating oils in Kansas; and C. 
M. Jackman, head of one of the largest flour 
mills in the State, are active vice-presidéits. 
L. A. Boli is the agency director and W. M. 
G. Howes, head of a big wholesale dry goods 
house, is secretary and chairman of the risk 
committee, 

The company began business with a paid-in 
capital of $150,000 and a surplus of $37,500, 
and by the sale of stock to policyholders will 
ultimately have a paid-up capital of three 
hundred thousand and a 


ToPEKA, 


dollars surplus of 
$275,000. 

This company will write all forms of life 
insurance, but is. making a special appeal with 
a copyrighted policy said to contain some 
unique features in that the premiums are the 
same as for ordinary life if the insured dies 
before the end of twenty years and the policy 
becomes a paid-up policy at the end of twenty 
years. 


Miles Schaefer Goes to Collins Mortgage 
Company 

Miles Schaefer, formerly Commissioner of 
Insurance of Indiana and more recently con- 
nected with the Frank J. Haight organization 
at Indianapolis, has become a vice-president 
of the F. B. Collins Company of Oklahoma 
City. Mr. Schaeffer leaves with the good will 
of Mr. Haight and his associates and will un- 
doubtedly prove a valuable addition ‘to the 
Collins Company. 








Underwriters, the New York State Bankers’ Associa- 
tion, and to the various association members of this 
Association. 





rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 
It is one of the largest and strongest financial organizations in the world. 
It is a great human welfare institution with a membership of nearly a million 


thrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 

Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiairies $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiairies since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7%) 


Society. 


~~ 
Its Refunds (Dividends) to Policyholders in 1921 were $18,745,639, and it has 
set aside $26,148,772 to pay the Refunds due in 1922. 
It was the first company to make policies incontestable after one year. 
It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 
It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for 
personal medical examination. 
It has devised the Home Purchase Plan of insurance whereby a man of moder- 
ate means can own his own home and pay for it conveniently whether he lives 
or dies. 
It has developed a programme for the education and training of its agents in 
the principles of life insurance and in modern salesmanship. 
It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 
Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. | 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
~ Broadway, New York 

. A DAY, President 





were paid within one day after receipt of due proof of death. 
| Its Mortality Rate for the year 1921 was the lowest in the history of the 
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PROGRAM OF LIFE 
MEETING 





Third International Convention at 
Toronto, Canada 





NO PAPERS TO BE READ 





Delegates Will Discuss Methods by Which 
the Needs of the People Can 
Best Be Satisfied 


On Monday, August 21, the executive com- 
mittees of the National Association of Life 
Underwriters and the Life Underwriters Asso- 
ciation of Canada will hold meetings at the 
King Edward hotel, Toronto, Can., where, on 
Tuesday, Wednesday and Thursday, August 
22, 23 and 24, the two associations will join in 
holding their third international convention. 

No papers are to be read at the sessions, but 
a salesman’s syllabus and time schedule has 
heen prepared for the guidance of those in at- 
tendance. This schedule is condensed as 
follows: 

TUESDAY, AUGUST 22 

Opens 9:30 o'clock (daylight saving time) ; 
singing; invocation; welcome to American 
delegation by J. G. Stephenson, president, Life 
Underwriters Association of Canada; response 
by John L, Shuff, president, National Asso- 
ciation of Life Underwriters. 

Discussions (morning): Human Element in 
Salesmanship, led by Dr. John A. Stephenson ; 
How Men are influenced to Buy; Tests for 
the Close: Cultivation of the “Yes” Attitude 
on the Part of the Prospect. 

Afternoon: Life Income Insurance, led by 
E. J. L’Esperance; Case Discussion, opened 
by Charles Jerome Edwards; Life Income 
Cases; Business Insurance, led by J. J. Jack- 
son; Case Discussion, opened by William 
May, Jr. 


Evening: Special entertainment. 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 











WEDNESDAY, AUGUST 23 

Morning: Human Needs Supplied by Life 
Insurance; Graphic Methods of Opening the 
Interview, led by E. G. Manning; President’s 
Prize Contest (for Canadians only), “Most 
Novel and Effective Method of Presenting Life 
Insurance by Graphic Methods.” 

Afternoon: Sectional meetings—Industrial, 
Agency Building, Inheritance Taxes, and In- 
surance for Credits. 

Industrial Section—AIndustrial Insurance 
Problems in 1922, by James E. Kavanaugh; 
General Discussion; Methods of Preventing 
Lapses. 

Insurance for Credit Section—Standard 
Credit Forms Inquiring About Business Life 
Insurance Carried to Protect Credit; Protect- 
ing Bank Loans by Life Insurance; Using Life 
Insurance by Business Individuals, Partner- 
ships and Corporations to Build Up and Main- 
tain Credit; Life Insurance to Protect Mort- 
gages; Life Insurance to Protect Bond Issues. 

Inheritance Tax Section—‘The Present 
Status of Inheritance Tax Life Insurance,” by 
Franklin W. Ganse; “Review of Recent Leg- 
islation and Decisions,” by Courtney Crocker, 
counsel, trust department, First National Bank, 
Boston; Developments Illustrated by Recent 
Cases, M. G. Summers, G. L. Dyer, E. G. 
Manning; Questions and Discussion, led by 
F, W. Ganse. 

Agency Building Section—The Ideal Metro- 
politan Agency; Organizing and Handling an 
Agency for Urban and Rural Territory; 
Methods of Selecting Agents; The New 
Agent’s First Six Months; Methods of Stimu- 
lating Protection; A Women’s Department; 
Discussions. 

Evening: Annual banquet, J. G. Stephenson 
presiding; J. L. Shuff, toastmaster. Speaker, 
Rt. Hon. W. L. Mackenzie King, Premier, 
Dominion of Canada. A feature of the ban- 
quet will be a moving picture. 


TuHurspAy, AUGUST 24 

Morning: Life Insurance Programs, by 
F. W. Ganse; Case Discussion, opened by 
E. W. Owen; Meeting Objections, led by R. I. 
Clancey; Case Discussion. 

Commissioners Amend Statement Blank 

The committee on blanks of the National 
Convention of 
cently adopted certain changes in the state- 
ment blank for 1922, which have been ap- 
proved by the executive committee. 

Credit for interest due and accrued on bonds 
in default will not be allowed in “interest due 
and accrued,’ among non-ledger assets, for the 
reason that the market value of bonds in de- 
fault already includes interest due and ac- 


Insurance Commissioners re- 


crued. 

Page 2, footnote (a). The latter part of this 
note will read “No. 1, 2 and 3 (b) of dis- 
bursements.” Item 3 (b) has inserted “(A)” 
before the wording. 

Page 4, item 14, after the word “bonds” 


insert “not in default.” Page 4, item 42, 


eliminate wording. 
Page 5, item 27, 
word “the.” 


insert “total” after the 
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FITZGERALD BILL QUIET 





Commissionership of D. of C. 


Contested 





BURT A. MILLER ASSUMES OFFICE 





Dr. Lewis A. Griffith Applies to Courts— 
Matter Will Have Hearing July 29 


Declaring that his removal from the office 
of Insurance Superintendent of the District of 
Columbia was made for political reasons and 
was illegal, being a violation of the Civil Ser- 
vice Act, Dr. Lewis A. Griffith last week ap- 
plied to the District Supreme Court for a writ 
of mandamus to compel the district commis- 
sioners to rescind their order. The court set 
July 29 as the date on which the commission- 
ers should show why they should not vacate 
the order of removal. In the meantime, Burt 
A. Miller, named by the commissioners as Dr. 
Griffith's successor, has assumed his duties as 
superintendent of Insurance. 

* Ok Ox 

There will be no action this session on the 
Fitzgerald bill providing workmen’s compensa- 
tion and insurance for the District of Colum- 
bia, the House of Representatives last week 
failing to take the measure up, thereby post- 
poning its consideration indefinitely. 

x Ok Ox 

A death rate of 10.2 per thousand of popula- 
tion is indicated for the country during the 
week ended June 24 by reports filed with the 
Census Bureau by cities having registration of 
vital statistics. Reports received from sixty- 
one cities, having a total population of 27,- 
500,085, showed 5401 deaths, as compared with 
5844 deaths, or a rate of I1.2 per thousand, 
for the corresponding week of 1921. The high- 
est death rate—20.2—was reported from 
Memphis, while the lowest—six—was shown 
for Akron, Ohio. 

Reports from industrial insurance com- 
panies showed 49,543,148 policies in effect for 
the week, while the death claims received num- 
ber 8405, indicating an annual rate of &8 claims 
per thousand policies in force. For the corre- 
sponding week of last year, 47,225,626 poli- 
cies were in force, the number of claims was 
7787 and the annual rate 8.6 per thousand 
policies. 





Guardian Life’s New Agency in New York 

The establishment of a New York city 
agency under the management of Charles 
Kurzweil is announced by the Guardian Life 
Insurance Company of America. This new 
office is located at 1104 Loewe building, Broad- 
way at 45th street. 

Mr. Kurzweil is a life insurance man of 
extensive experience and enjoys a_ wide 
acquaintance among New York _ insurance 
men. He started in the business twenty years 
ago as an agent. After several years of suc- 
cessful personal production, he took up 
agency organization work and of recent years 
has specialized in the recruiting and train- 
ing of new agents for one of the largest gen- 
eral agencies in New York city. 








THE SPECTATOR 


Thursday 




















The Federal Reserve Life 


Insurance Company 








of Kansas City, Kansas, is writing One Million Dollars of 
business every month in Kansas. 


There is a reason for this, and a Mighty Good One! 





Inexperienced men, who are hustlers, are doing as well 
as those who have had years of experience. If interested, 


write today! 




















Federal Surety Company 


Home Office, Davenport, lowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 
We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


OAKLEY H. BEYER 
Superintendent of Agents 


W. L. TAYLOR 
Vice-President and General Manager 
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** Life Insurance and 


—How To Sell It” 


ERE’S A BOOK “chock full” of the 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; 
money making, sales-producing ideas of the 
most successful salesmen. As interesting as 
it is helpful. Not the theory of one man but 
the compilation of experiences of nearly a 
hundred star producers. They tell you how 
they do it. Get this book of good things. 





ABSORBING AND INTERESTING 
$1.00 postpaid 





The Insurance Field Co. 


Incorporated 
Box 617 Louisville, Ky. 
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Seen and Heard at Franconia 


(Continued from page 15) 
long to be remembered as an outstanding event 
in the insurance world. 





Herbert Foster of Maine advocated some 
kind of agency qualification law and spoke of 
conditions in his State as being deplorable. 
He said that while every other profession re- 
quired some knowledge of the business, prac- 
tically nothing was expected of the insurance 
agent. Mr. Foster commented briefly upon 
the paper presented by Sidney R. Kennedy at 
the meeting of the New York State Associa- 


tion. 





Greetings of the New York State Associa- 
tion of Insurance Agents were carried to the 
convention of the New England Association by 
Eugene Beach, secretary of the New York 
Association and by J. A. Giberson of the Illi- 
nois Association. Mr. Beach lauded the ex- 
cellent work accomplished by “Jim” Case, presi- 
dent of the National Association. He also 
related what his own association had done and 
spoke of the “Read Your Policy Campaign” 
that was to be launched in New York State. 





The most spectacular accomplishment of the 
meeting was the drawing together of the New 
England Associations of Insurance Agents and 
the New England Insurance Exchange by an 
invitation extended by C. M. Goddard, secre- 
tary of the New England Insurance Exchange 
to the Advisory Committee. Mr. Goddard, on 
the platform, suggested that the two organiza- 
ions hold joint conferences together with a 
view to straightening out any wrinkles that 
might arise, and the invitation was enthusias- 
tically accepted by Alfred Davenport, chair- 
man of the New England Advisory Board. 





Sympathy of the convention was expressed 
by a rising vote to Mrs. Frank Layton, who, 
at the beginning of the meeting, suffered a 
broken leg from a fall. Mrs. Layton was 
taken away in an ambulance and the meeting 
voted to show its regret by the sending of 
flowers. 





I. E. Lang, president of the Maine Associa- 
tion, who served as permanent chairman, ably 
catried out his duties and was a typical ex- 
ample of New England courtesy and thorough- 
ness, 





Headquarters of the Firemens Fund resem- 
bled an office on William street. Three gentle- 
men, whose postal address less than a year ago 
was William street but who moved to Boston 
recently, acted as hosts. They were E. T. 
Cairns, C. E. Hanna and R. H. Goodwin. 

An attractive display of posters and signs 
Was arranged in the corridor of the hotel by 
Rosevelt L, Clark, advertising manager of the 
America Fore companies. The exhibition was 
favorably commented upon and the tasteful 
atrangement of the exhibits was credited to 
Mrs. R. L, Clark, who enthusiastically helped 
her husband arrange the display. Next to the 





America Fore exhibit was the North British & 
Mercantile, Pennsylvania, and Commonwealth, 
presided over by the congenial Chauncey S. S. 
Miller. It was a difficult task to pass by Mr. 
Miller’s ever open door without being enticed 
within. 





C. F. Milton, of Rhode Island, urged agents 
of the New England Association to help take 
the mystery out of insurance. He suggested 
that agents take the public into their confidence 
by explaining their system and inviting the 
public to attend their meeings. 





Complaints that companies discriminate 
against small agencies and favor the larger 
ones, were expressed by S. S. Watson, St. 
Albans, Vt. Mr. Watson touched on the sub- 
ject of expense and denied emphatically that 
local agents had anything to do with the in- 
crease. 





Signs of summer were in evidence at Fran- 
conia Notch, particularly at the get-together 
dinner. Bouquets were more than plentiful, and 
among those who received oral commendations 
were H. H. Putnam, C. S. S. Miller and W. 
E. Underwood. 





The paper read by George G. Bulkley, vice- 
president of the Springfield Fire & Marine 
Insurance Company of Springfield, Mass., was 
listened to attentively and led to some discus- 
sion on the floor. In the corridors of the 
hotel it was the chief topic and was commented 
upon enthusiastically. 





While most of the agents from the various 
parts of the six States arrived in automobiles 
accompanied by their wives, it was vice versa 
in the case of Mr. and Mrs. C. J. West of 
White River Junction, N. H. Mrs. West 
proved to be the agent, while her husband acted 
as driver of their automobile. 





Secretary W. B. Burpee of the New Hamp- 
shire Fire must have been in his element under 
the shadow of the Old Man of the Mountains, 
which has been adopted as the trade mark of 
the New Hampshire Fire Insurance Company. 
Mr. Burpee gave a short talk at the last session 
of the convention. He is an_ enthusiastic 
mountain climber and led some of his friends 
up the side of one of the mountains which 
the Profile House. When they 
came down Mr. Burpee was still hale and 
hearty, but some of the other climbers were 
“all im” 


surrounded 





All who attended the convention were en- 
thusiastic over the care taken of them by the 
management of the Profile House, which did 
a large share in making the meeting the huge 
success that it proved to be. Comment was 
heard in the corridors, however, that if the 
next meeting is held at Franconia Notch guests 
might do well to buy a car if they have not 
one already, as the charge made for transpor- 
tation is very much more than adequate. 
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Some Things that Every Agent Should 
Know 


Under the above title William N. Bament, 
general adjuster of the Home, New York, 
has written an analysis of some of the more 
important problems affecting fire insurance ad- 
justments, together with references to the 
judicial decisions involved. This first ap- 
peared in Safeguarding America Against Fire, 
and has just been issued in pamphlet form by 
the National Board of Fire Underwriters. 
Among the topics treated in this interesting 
document are, the insurable interest of a payee 
under a policy; the insurable interest of the 
vendor and vendee under an executory con- 
tract of sale; restrictions that cover a pol- 
icy issued to John Doe and/or Richard Roe; 
the definition of a “friendly fire’; explosion 
and concussion losses; the conditions that pre- 
vail when insurance inures to the benefit of a 
railroad or other common carrier; the matter 
of insuring goods in bond, subject to duty or 
internal revenue tax; rent or rental value m- 
surance; insurance on improvements and of 
a leasehold interest; insurance on profits and 
for commissions; non-liability of a city or 
municipality for failing to provide water for 
fire protection, and other matters of interest. 


Agency Qualification Law Contemplated in 
Utah 

Satt Lake City, Utan, June 27.—There is 
some talk of certain insurance men of this 
State promoting a bill during the next session 
of the legislature that would have for its ob- 
ject the compelling of every applicant for an 
insurance agent’s license to pass’ an examina- 
tion in the fundamentals of the business. 
What chance such a bill would have few care 
to predict. Commissioner J. W. Walker of the 


“insurance department, who is a life man when 


writing insurance, favors such a measure. Mr. 
Walker would not say more than that, how- 
ever, declaring that he wanted to discuss the 
matter with various interests before formulat- 
ing any views as to just what should be done. 
A prominent general agent when asked for an 
opinion would not say more than that le “had 
no objection” to such a law. One agent who 
writes several lines declared that it was largely 
a question of whether or not insurance agency 
work has some of the elements of a profes- 
sion or whether it is “purely business” and the 
agent only a “business getter.” He favored 
some measure that would compel new agents 
to know something about the work before tak- 
ing it up. 


Assecuranz-Compass for 1922 


The Assecuranz-Compass for 1922, pub- 
lished by Gustav J. Wischniowsky, has been 
issued in two volumes. Volume I contains 
the statistics of the Austrian insurance com- 
panies generally for the year 1920 in com- 
parison with 1919, while Volume II contains 
statistics of companies of other countries 
operating in Austria. The two volumes con- 
tain nearly 900 pages, and may be purchased 
through The Spectator Company. 
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VAN IDERSTINE RESIGNS 





Action Result of Examination by Insurance 
Department 


A. Duncan Reid, president of the Globe In- 
demnity Company of Newark, N. J., has been 
made president of the General Casualty and 
Surety Reinsurance Corporation, which has 
been reorganized. Mr. Reid took office tempo- 
rarily when President Robert Van Iderstine 
and all the officers of the company resigned. 
The resignations are a result of the examina- 
tion of the company by the New York Insur- 
ance Department, which is understood to have 
materially increased the loss reserves of the 
corporation. The following statement was 
made by Mr. Van Iderstine: 

This company has recently been examined 
by the New York Insurance Department, and 
we were unofficially advised that our loss re- 
serves would be increased to a considerable 
extent. This involves a refinancing, which 
necessarily requires time to arrange. In the 
meanwhile we were glad to take advantage of 
the co-operation of our large treaty companies, 
with the result that A. Duncan Reid, presi- 
dent of the Globe Indemnity Company, has 
temporarily assumed the presidency of this 
company, and we have elected as directors as- 
sociated with him representatives of several 
of our large treaty companies, 
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COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















Marriage of Robert H. Woody 

The many friends of Robert H. Woody, as- 
sistant United States manager of the Ocean 
Accident and Guarantee Corporation of Lon- 
don, will be interested to learn of his marriage 
to Miss Marian Antoinette Riecks of Brook- 
lyn, on June 24. Mr. Woody as a bachelor re- 
sided at the Montauk Club, Brooklyn, for some 
sixteen years. He is a corporation lawyer 
with offices in Manhattan, and is well known in 
Brooklyn social, political and club life. On 
June 22, just prior to his marriage, Mr. Woody 
gave a bachelor dinner at the Montauk Club, 
Brooklyn, to about three dozen friends, in- 
cluding United States Senator William N. 
Calder, W. H. English, president of the club; 
E. F. Luckenbach, the successful shipping man; 
Donald A. C. Sinclair, superintendent for the 
Metropolitan Life; Ex-Judge Luke D. Staple- 
ton, Judge Frederick E. Crane, Isaac R. 
Oeland and others. 





Dr. Harbaugh Is Visiting Europe 

Dr. C. H. Harbaugh of Philadelphia is visit- 
ing Europe, and was recently heard from as 
having arrived at Paris. While abroad he will 
see the Passion Play, thence going to Berlin, 
Holland, Belgium, England and home. 

Dr. Harbaugh is well known in the insur- 
ance world as author of The Adjusters 
Manual, Causes of Disability, Selection of 
Risks by the Life Solicitor, Selection of Risks 
by the Casualty Solicitor, and The Industrial 
Claim Adjuster. 


Receiver for Title Guaranty and Casualty 
Company of Detroit 

L. T. Hands, Commissioner of Insurance of 
Michigan, has been appointed receiver for the 
Title Guaranty and Casualty Company of 
America, located at Detroit, and William R. 
Oates is special deputy commissioner and act- 
ing receiver, with an office in the Real Estate 
Exchange, Detroit. The Circuit Court has is- 
sued an order that proofs of claims against 
the company should be filed within ninety days 
after June 12, and the receivers have prepared 
forms upon which claims against the com- 
pany may be filed. 


Plate Glass Exchange Meeting 
The Plate Glass Insurance Exchange will 
hold a special meeting today for the purpose 
of taking action upon the report of the ex- 
amination of the insurance exchange and to 
act upon the resignation of Manager Edward 
M. Gridely. 


Orders Change in Plate Glass Policies 

Companies writing plate glass insurance in 
Colorado have been ordered to file with the 
Insurance Department a copy of any policies 
which may be different in form from policies 
now approved by the Department and used in 
the State. 

The approval heretofore given to policies 
containing what is known as the inundation 
clause in plate glass policies is hereby with- 
drawn, effective September 1, and new forms 
eliminating all waiver of liability caused by 
inundation must be filed before that date. 
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ASSESSMENT HIGH 





Liquidators to Ask 300 Per Cent 





AUTO MUTUAL IN BAD SHAPE 





United States Mutual Automobile Casu- 
alty Company Report Brings Out 
Many Interesting Features 


The liquidators’ report on the United States 
Mutual Automobile Casualty Company, New 
York, formerly under the management of 
Eugene F. Perry and Louis H. Parker, shows 
some very interesting features. State Super- 
intendent of Insurance Francis R. Stoddard 
has been compelled to recommend to the courts 
a 300 per cent assessment to policyholders in 
order to liquidate the debts of the defunct com- 
pany. This is the sum calculated by C. .C. 
Fowler to be necessary for the purpose. A 
statement from Mr. Fowler’s office reads in 
part as follows: 

State Superintendent of Insurance Francis 
R. Stoddard, Jr., has recommended to the 
Supreme Court an assessment of 300 per cent 
of the cash premiums written in the policies 
of the members of the United States Mutual 
Au‘omobile Casualty Company. The assess- 
ment, the Superintendent holds, will be neces- 
sary in order that the losses and expenses may 
he met and the unearned premium liability ad- 
justed on an equitable basis. His proposal pro- 
vides that of the assessment an amount equal 
to 2co per cent of the cash premiums will be 
for the purpose of paying the losses and ex- 
penses and 100 per cent assessment on the pre- 
miums will be necessary for the purpose of 
equalizing and adjusting the inequalities which 
exists among the members by reason of the 
fact that the company did business on a re- 
turn premium basis and many members have 
received their return premiums, while others 
have claims for return premiums. 

The United States Automobile Casualty 
Company having developed insolvency was 
taken over by the Superintendent of Insurance 
for liquidation on an order of the Supreme 
Court of September 20, 1921. The liquida- 
tion has been in charge of the Liquidation 
Bureau under Special Deputy Superintendent 
Clarence C. Fowler and his report is the basis 
of Superintendent Stoddard’s present applica- 
tion for the authority to enforce the assess- 
ment above mentioned, and the report is made 
a part of the papers filed with the court. It 
shows the financial condition of the company 
as of April 30, 1922, as follows: Total as- 
sets $57,271.03; consisting of cash in bank $11,- 
327.30; premiums due from agency $39,087.04; 
premiums due from C. F. Skehan $861.36; out- 
standing premiums due from brokers $5904.43. 
Liabilities total $139,330.83, of which $107,- 
574.41 is on account of claims outstanding and 
$31,756.82 is on account of unearned premium 
liability. : 

The company commenced business in April, 
1020, and the expenses of management to the 
end of that year were 42.45 per cent of the 
net premiums written, which exceeded the limit 
allowed by law by 12.45 per cent. The annual 
report of the company at the end of 1920, how- 
ever, showed an excess of liability over assets 
in the sum of $6829. At this juncture there 
was a change in management of the company 
and Eugene F. Perry and Louis H. Parker 
came into control. Subsequently, in Septem- 
ber, 1921, the State Insurance Department 
upon examination found a considerable deficit 
in the assets of the company and the motion 

(Continued on page 35) 
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The Provident Life and Trust Company 
of Philadelphia 


Provident Endowments protect against the 
Economic Loss caused by the Termination of an 
insured’s Producing Power through Death or old 
Age. The new Disability Clause adds protection 
when the Producing Power is terminated prematurely 
through Total and Permanent Disability. 


Endowments in the Provident mature on the 
average approximately at 65. Between 25 and 65 
the expectation is that one person will be totally and 
ama disabled for every six persons who will 

ie. 

When the Disability is Total, 90 days’ continuance 
establishes presumption of permanence. Without 
affecting other policy benefits, premiums are Waived 
and a Disability Income commences which (the Dis- 
ability remaining permanent) continues for life 
and does not cease when the Endowment Matures. 


1846 1922 


THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


WHAT IS SERVICE? 


The progress of this Company for more than 
seventy-five years has been accomplished on the basis 
of true mutuality and the broad principle of the most 
complete and perfect life insurance protection possible, 


Through the medium of individual service of a 
high character, ‘Public Demand”’ has been interpreted 
as the fulfillment of individual needs. 


Connecticut Mutual lif insurance protection is 
complete and satisfactory; specifically adapted to 
particular needs. 























Great Southern Life Insurance Co, 


Dallas=Houston 


Assets Over $10,000,000.00 
Insurance in Force Over $100,000,000.00 


Offers Liberal Contracts to Reliable 
Agents in Texas, Oklahoma, Missouri, 
Kansas, Arkansas, Louisiana, New Mexico 
and Mississippi. 


Policies up to date 


Write: 
F. W. Griffin, E. P. Greenwood, 
Supt. of Agencies, or President, 


Houston, Texas. Dallas, Texas. 


GENERAL INSURANCE OFFICES 


WILL IN 1922 
PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
— offices that have life departments are pleased with 
results. 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a gen- 
eral insurance office. In 1922 this Company will make a 
specialty of broadening its service to this extent. We solicit 
correspondence with insurance agencies now writing fire, 
or fire and casualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 




















FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers 
of life insurance. Last year we distributed 47,604 
direct leads—all interested prospects who had re- 
quested information. In 1921 this service, and 
Fidelity’s original policy contracts, brought us 
within 714% of the unparalleled new business result 
of 1920. 

Fidelity operates in 40 states. Full level net pre- 
mium reserve basis. Insurance in force over $223,- 
000,000. Faithfully serving insurers since 1878. 


A few agency openings for the right men. 
THE 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


WALTER LeMAR TALBOT, President. 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL: 
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NATIONAL BUREAU CAMPAIGN 
on for Prevention of Auto- 
mobile Accidents 

The National Bureau of Casualty and 
Surety Underwriters has announced that it 
will conduct a campaign for the prevention of 
automobile accidents. For this purpose a sub- 
¢antial appropriation has been made. 

In making the announcement, the bureau 


says! 

The National Bureau of Casualty and 
Surety Underwriters has voted to conduct for 
its members an automobile accident preven- 
tion campaign and has appropriated a sub- 
gantial sum for the purpose. 
“The National Bureau of Casualty and 
Surety Underwriters is the rate-making or- 
anization for automobile insurance other than 
ire and theft, that is, for insurance involving 
accidents; its members are twenty-three of the 
fading stock casualty insurance companies. 
This action was taken for business reasons. 
During 1921 there were 12,500 deaths—one 
every forty-two minutes: night and day—and 
over 300,000 other injuries from automobiles 
in the United States; furthermore the num- 
her of automobile accidents is increasing each 
year, while the number of traffic accidents 12 
general is decreasing. 

” The insurance companies are alarmed at the 
tendencies and feel that, for the good of the 
hsiness, aside from reasons of public welfare, 
they must do something to check this evi!; for 
not only is high-rated insurance harder to sell 
but it is actually less profitable. 
The preventive work of insurance companies 
in the field of fire and industrial accidents is 
well known. This is, however, the first or- 
ganized effort on the part of insurance com- 
panies to deal with the automobile accident 
prevention problem. 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 








Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $6,007,996.00 
Capital........ - 1,000,000.00 
ae 554,375.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











The bureau will not support local cam- 
paigns; the support of local campaigns should 
be borne by local communities. The efforts 
of the bureau will be along more fundamental 
lines: such as expert studies looking toward 
better control of traffic conditions, develop- 
ment of safety education in public schools and 
among drivers and particularly among chauf- 
feurs and stimulation of an intelligent and 
effective treatment of the matter by local 
communities 

Part of the money that has been appro- 
priated will be spent directly by the bureau 
in the hiring of experts and in research and 
part will be expended through the National 
Safety Council, which is already in close touch 
with the situation and is particularly well able 
to deal with the problem of reaching local 
communities effectively. 





Statement Blank Changes 


Certain changes have been made by the com- 
mittee on blanks of the National Convention 
of Insurance Commissioners, and adopted by 
the executive committee, for the statement 
covering the year 1922. The classification of 
business will be changed so as to separate 
automobile property damage from automobile 
collision business. 

Credit for interest due and accrued on bonds 
in default will not be allowed in “interest due 
and accrued” in non-ledger assets, for the 
reason that the market value of bonds in de- 
fault already includes interest due and ac- 
crued. 

On page 3, item 29 will read “salaries, fees 
and other compensation and traveling expenses 
of officers, directors, trustees and home office 
employees.” Item 30 will read “salaries, 
traveling and all other expenses of branch 
office employees and agents not paid by com- 
mission.” Item 32 will read “inspections, in- 
cluding accident prevention.” A new item 
numbered 34 will read “general office mainte- 
nance and expense.” 

Tax items, except those on real estate, will 
be carried inside, and a total carried in out- 
side column. 


Line 44 will read “legal expenses, $...... : 
advertising, $...... ; printing and stationery, 
se ,’ thus eliminating separate lines. 


Old item 46 will become 45 and read “post- 
age, telegraph, telephone, exchange and ex- 
* insurance, $...<.... 
Old item 47 becomes 46 and reads “furni- 


ture and fixtures, $...... ; books, newspapers 
and periodicals, $....... 

A new item numbered 46 reads “bureau and 
association dues and assessments.” 

Accounting departments of the casualty and 
miscellaneous companies will find attached to 
page 3 a slip explaining the various items. 

Page 4, item 8, will show gross premiums 
in course of collection. Item 33, after the 
word “bonds,” will have inserted “not in de- 
fault.” Line 50 will have the word gross in- 
serted before premiums. Line 51 will be blank. 
On pages 3 and 4 there will appear a footnote 
(a) Enter “Credit” or “Live Stock.” 

On page 5, a new line, 2514, is inserted thus: 
“additional reserve—guaranteed accident and 
health policies.” 

Page 5, item 36 will read “return premium, 
gross as to commissions.” 

In Schedule B, provision is made for sums 
paid for accrued interest on mortgages ac- 
quired during 1922. 

Schedule G heading is marked to read 
“showing all fidelity and surety losses and 
claims.” Page 21, Schedule O is eliminated 
and printed on another page. 

Provision is made for reporting reserves for 
fidelity and surety losses and claims incurred 
but not reported. Several changes are made 
in page numbers. A two-part schedule for the 
distribution of unallocated compensation claim 
expenses is provided, same as for liability. 

Lines 7 to 13, inclusive, of Schedule O are 
changed tg: “7, sprinkler; 8, steam boiler; 9, 
engine and fly wheel; 10, auto property dam- 
age; II, auto collision; 12, property damage 
and collision other than auto; 13 (a) ..... a 
Old columns 7, 8 and 9 are eliminated and 
new columns 7, 8, 9 and 10 are substituted with 
following headings: “7 and &—losses and 
claims paid during 1922, less salvage and re- 
insurance received thereon during 1922;” (sub- 
divided) “on losses and claims incurred prior 
to January I, 1922” and “on losses and claims 
incurred during 1922;” “o, salvage and rein- 
surance received in 1922 on losses paid prior 
thereto; 10, net disbursement for losses and 
claims paid during 1922, per items I-16, col. 5, 
page 3 (cols. 7 plus 8 minus 9).” 


—The Commonwealth Life and Accident Insurance 
Company, Hamilton, organized. 
$35,000 of stock said to have been subscribed. 


Toronto, is being 














INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘SAll Kinds of Insurance 
on Automobiles’’ 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


ee, 


JAMES H. WASHBURN, F. A. I. A, 
CONSULTING ACTUARY 


ROOM 1303, 165 Broadway, New York City 


Expert Advice on Domestic, Tropic. 
Semi-Tropical Business ee aa 


Cable Address: Gertract, New York 


























Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 


American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 

Fidelity-Phenix 

Insurance Underwriters BROKERS’ LINES SOLICITED 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 


| 
sy 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 











JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 














J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. ; 2 
Temporary money advanced on strictly private 


arrangements. 
All communeations held personal and confidential. _ 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 











JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 


256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 




















Actuarial 








FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET IEW YORK 
Telephone, *ector 8482 





a 


T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewatants 
THE BOURSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 























MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 


FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building 
Telephone Walnut 3761 


Des Moines, Iowa 





SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 























A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, Inc. 


“Life Insurance Service”’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 





{Telephone Randolph 3473 














Insurance Examiners and Adjusters 











—— 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 


ment, underwriting, loss adjustment and investment departmeaté 
of American and foreign insurance companies, desires to adjot 
losses, procure capital, and handle fire, maine, life, casualty 
surety matters on per case or per diem basis. 


Address A. L. CAMERON 








NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 


With Twenty Years’ Practical Experience in Insurance manag® 


Box 10, Care, The Spectator 





Cable Address: Lawbond—New York 
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Miscellaneous Insurance 








Insurance Examiners and Adjusters 








a 
Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 


90 William Street New York City 
Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—Weshow 
results, Send for booklet of references. Liability, Com- 

nsation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 











——— 











Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











Assessment High 


(Continued from page 31) 

was made to the court by the Superintendent 
for an order for its liquidation. 

Mr. Fowler in his report estimates the total 
amount to be raised for claims and expenses 
and for which the assessment is levied at $142,- 
(71.34 and makes the interesting calculation 
that the expenses of collecting the assessment 
will be $28,600. Dealing with the factor of 
non-collectibility which has to be considered in 
fixing the assessment, Mr. Fowler’s report 
says! 

“An assessment of 130 per cent of the cash 
premiums written in the policies will yield a 
sum sufficient to pay all losses and expenses 
in full if the assessment was paid in full by 
every member. It is certain that all members 
will not pay the assessment. Therefore in fix- 
ing the assessment it was necessary to con- 
sider the element of non-collectibility. From 
the transient character of the subject of insur- 
ance, to-wit, automobiles and of the owners 
of automobiles living in a large city, the char- 
acter of the risks accepted by the company, 
the ratio of uncollected premiums, compared 
with the premiums due and from my acquaint- 
ance with the membership gained by me in my 
diligent effort to collect the outstanding pre- 
mums, I am of the opinion that the ratio of 
non-colectibility of the assessment levied will 
be extremely high. It has become a well set- 
tled practice of the courts to make an allow- 
ance for non-collectibility on account of in- 
solvency, death of parties, non-residence and 
other causes.” 

The expenses of the liquidation thus far have 
been low, amounting to only $3559.13, but it 
will be seen from the above that the cost of 
collecting the assessment will be very heavy. 








The Fraternal Valuation Report Blank 
The report of the special sub-committee on 
fraternal blanks of the committee on blanks of 
the National Convention of Insurance Com- 
missioner was adopted by the executive com- 
mittee. This blank occupies four large pages 
and is required to be filed on or before May 
31, 1923. The valuation exhibit calls for 
actual and contingent assets and liabilities 


(Section 23-A method; basis other than ac- 
cumulation) ; excluding assets of expense and 
special funds. The assets include present mid- 
year value of future net contributions on vari- 
ous forms of certificates and also (Item 24) 
assets available for payment of death losses 
determined as follows: Admitted assets, item 
37, page 4 of annual statement (including 
loans and interest thereon secured by reserves 
or accumulations actually maintained on the 
corresponding individual certificates), $...... 
less sum of + general or expense funds, 
bee , + sick and accident funds when not 
walued; S.nc05 , and + special fund (include 
all funds other than general or expense funds 
not available for payment of benefits), $...... : 
tS tale: Waaccscncet 

The -+ sign indicates that admitted non- 
ledger assets are to be included. 

The liabilities to be reported are the pres- 
ent mid-year value of promised benefits, or net 
tabular mid-year values, on various forms of 
certificates. From the amount of this is de- 
ducted the amount of liens and interest there- 
on, not included in admitted assets, and not 
in excess of required reserves on the corre- 
sponding individual certificates valued accord- 
ing to Section 23-A method, basis other than 
accumulation. 

To the remainder are to be added liabili- 
ties of mortuary or benefit funds determined 
as follows: Total liabilities, except reserve, 
page 5 of annual statement, $......, less sum 
of liabilities of general or expense funds, page 
5 of annual statement, not in excess of bal- 
ance in corresponding funds (item 24, above), 
ee : liabilities of sick and accident funds 
when not valued, page 5 of annual statement, 
not in excess of balance in corresponding funds 
(Item 24, above); and liabilities of special 
funds (funds other than general or expense 
funds not available for payment of benefits), 
page 5 of annual statement, not in excess of 
balance in funds (Item 24, 
above Pe $s.03.2i-.. 

Valuation on the accumulation basis can only 
be made by societies which have provided in 
their laws for such valuation as required by 
statute. 

A table showing the rates paid by and the 
credits to individual members at each age and 
year of entry, and showing opposite each 
credit the tabular rates and the tabular re- 
serve required, or at the option of the society 
the required reserve on a level rate equivalent 
to that being paid, according to assumptions 


corresponding 


for mortality and interest recognized by the’ 


laws of this State and adopted by the society, 
and, in either case, including any benefit pay- 
able at a specified age on account of old age 
disability, shall be filed by the society with 
each annual report and also be furnished to 
each member before July 1, of each year. 

In lieu of the aforesaid statement, there 
may be furnished to each member, on or be- 
fore July 1, of each year, a statement giving 
the data aforesaid and in substance as follows: 
Your present monthly rate per $1000 is $..... ; 
the corresponding tabular monthly rate per 
$1000 at your attained age is $...... ; the 


35 


credit December 31, 1922, to your certificate 
per $1000 is $...... ; your excess share in 
losses per $1000 for the current year is 
the tabular reserve per $1000 is 


To the foregoing statement must be added 
an explanation of the tabular rate and tabular 
reserve and any options for transfer to the 
tabular rates which may be provided in the 
laws of the society, and an explanation of the 
method of providing for the excess share of 
losses, if any. 

The valuation exhibit on the accumulatien 
basis—section 23-(b) method calls for actual 
and contingent assets and liabilities, excluding 
assets of expense and special funds. 

The assets called for are present mid-year 
value of future net contributions on certifi- 
cates valued according to section 23-(a) 
method, basis other than accumulation; add 
assets available for payment of death losses as 
above described (Item 24). The liabilities call 
for funds apportioned as credits on various 
forms of certificates; present mid-year value 
of promised benefits, or net tabular mid-year 
values, on certificates valued according to sec- 
tion 23-(a) method, basis other than accumu- 
lation; from the total of above items deduct 
liens and interest thereon, not included in as- 
sets, and not in excess of required reserves on 
the corresponding individual certificates valued 
according to section 23-(a) method, basis other 
than accumulation; add liabilities of mortuary 
or benefit funds. The blank also calls for 
ratios of assets to liabilities on above basis. 


Taxicab Law Upheld 

Efforts to block the enforcement of the new 
taxicab license and bonding law which became 
effective July 1 met with a setback when ap- 
plication was denied by a Federal statutory 
court restraining Attorneys from enforcing the 
new law. The petitioners charged that the law 
was unconstitutional and alleged that the Leg- 
had exceeded its power by enacting 
legislation which was discriminatory. The 
court held that the Legislature was vested with 


islature 


authority to enact the protested law. 


J. W. Longnecker, advertising manager of 
the two Hartfords, turned host to the agency 
department of Phcenix Mutual Life Insurance 
Co. last week. Leon A. Soper, head of the 
Phoenix Agency department, was somewhat in- 
clined to the belief that the members of his 
staff had an athletic bent not possessed by that 
of Mr. Longnecker. The latter was unable to 
allow such a challenge to remain unanswered, 
and therefore invited Mr. Soper to bring his 
strong men over to the home of the Hartford 
Fire. Unfortunately, rain prevented the trials 
pianned but a successful indoor party was held 
in defiance of the storm. The entire affair 
was unique in insurance affairs and an evidence 
of the sportsmanship of the Hartford insur- 
ance people. 

The George Washington Life of Charles- 
ton, W. Va., has gotten out a handsome repro- 
duction of the mural portrait of George Wash- 
ington by W. S. Conrow. The painting has 
been on public exhibition at the National Gal- 
lery of Art, Washington, D. C., and also in 
New York City. 
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WE WANT AGENTS 
to push our five=-point-nine policies. 
Excellent Iowa territory and liberal 
@ contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY CO. 


Home Office—Register Tribune Bldg.—Des Moines, Iowa 








WANTED 


Manager for Agency Department of Thoroughly 
Established High Grade Life Insurance Com- 
pany. Wonderful opportunity for an expe- 
rienced man who is looking for advancement 
and a permanent connection. Allanswers strictly 
confidential 

Address XYZ 


Care of THE SPECTATOR 














PHC_NI ASSURANCE COMPANY 
LIMITED, OF LONDON 
(ESTABLISHED 1782 
AUTOMOBILE—USE AND OCCUPANC Y—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 

HEAD OFFICE FOR THE UNITED STATES 


100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 

















nine acieninnaiantaaieiied 


CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: 
CALEDONIAN BUILDING 50-52 Pine Street, N. Y. City 
CHAS. H. POST, U. S. Manager 
R. C. CHRISTOPHER, Assistant U. S. Manager 




















GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 1951=52 Railway Exchange Bldg., St. 


AGENTS WANTED 


To sell an unrestricted Accident and Health policy costin 
$9.00 quarterly. Covers every disease and every accident 
lf Liberal commission paid to live producers, 


CENTRAL BUSINESS MEN’S ASSOCIATION 


H. G. ROYER, Pres. Westminster Bldg; 
Cc. O. PAULEY, Sec’y. & Treas. CHICAGO, ILL, 


EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
= and Missouri with direct Home Office contracts, Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 




















Louis, Mo., Manager Missouri and Kansas. Delaware 
i President : . P = . p ‘ z ; HENRY P. BLAIR 
J. R. Railey, 401 Dallas County State Bank Bldg., Dallas, ae ere ee eee was Ee 

, 4 nc ice Fresiden gency pupervisor). ° . q 
Texas, Manager Texas, Oklahoma and New Mexico. —<—. . ? nen’) 1 ALLEN GC. CLARK 
W. H. Savage, Vice-President and Agency Director. Actusy. . . + + + + + «+ + GHLUBER? A. CLARE 
= — Main Office, 816 14th Street, N. W., WASHINGTON, D. C. 
oF se =a IPS Se EI 2 POET CST TAI | 


Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
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THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing al] the standard forms 
of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 























YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘‘Four Square” and willing to work; can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919, to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 





THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


opeka, Kansas. 
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A VALUABLE SET OF ACTUARIAL BOOKS 


ILLINOIS ILLINOIS 
STANDARD STANDARD 
TABLES TABLES 
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FACKLER FACKLER = FACKLER 
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SPECTATOR SPECTATOR 
NY COMPANY COMPANY 





VOLUME I NOW AVAILABLE 


Illinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 

Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 








Volume II. Mean Reserves. 








Volume III. Cost of Insurance. 


Set of Three 


Single V olume Computed by Volumes 


$95.00 FACKLER & FACKLER $60.00 


Consulting Actuaries 




















THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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THE EUREKA LIFE INSURANCE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C MAGINNIS, President JOSH. N. WARFIELD, Jr., Sec’y & Treas. 
J. BARRY MAHOOL, Vice-President J. HOWARD IGLEHART, Medical Director 


HOME LIFE INSURANCE COMPANY. 


New York 
WM. A. MARSHALL, President 


The 62nd Annual Report Shows: 

Premiums received during the year 1921 $6,990,547 

Payments to Policyholders and their beneficiaries in Death ; ; 
Claims, Endowments, Dividends, Etc ; 


($642,638 “ excess of the amount required to maintain the 

reserve 
Actual mortality experience 53.44% of the amount expected. 
Insurance in Force 
Admitted Assets 

FOR AGENCY APPLY TO 

GEORGE W. MURRAY, Superintendent of Agents ’ 

250 BROADWAY NEW YORK 

















C. A. CRAIG, President N. H. WHITE, 38rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS, Secretary and Treas. 


The National Life and Accident Insurance Co. 
OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 
Deposited with Treasurer of Tennessee 


KANSAS’ GREATEST LIFE INSURANCE, 
COMPANY 4 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life © 
Insurance Company : 
Home Offices Wichita, Kansas) 























Visit the PACIFIC NORTHWEST 
the “Play-ground of America” 


A booklet of over one hundred beautiful views, 
with vivid descriptions, will"be sent free upon 
request. 


Address: Home Oiiice: 
D. B. MORGAN, President SEATTLE, WASH. 





INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Life Insu 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—tib 
in terms, but soundly based. The Company’s record is one of unequalled progress, p 
by efficient and economical operation. 

We have a first class proposition for first class agents. If interested address enquiries to ” 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 


i 
! 
. 
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WANTED 


Producers who desire the best monthly premium Health and Accides ' 
Policies on the market. Excellent,contracts. First-class Company. 
Experiments, chance for promotion. : 
FEDERAL CASUALTY COMPANY = = = DETROIT, MICHIGAN; 

POLICY WITH FUNERAL BENEFIT € 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICHS 
(Same Management as Federal Casualty Company.) : 











, “‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘“‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Otton States 


LIFE INSURANCE CO-meneris: 








Industrial Life and Healt : 


Insurance Company | 
Home Office: 91-98 Walton Street, Atlanta, Ga, 


Insures men, women and children against loss by 
sickness, accident, death, all under one pon 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President Fe 
S. C. McEACHERN, 2nd Vice-President ~ 
I. M. SHEFFIELD, Secretary — 











THE OLD LINE Ae 
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| CONTRACT 
| TERRITORY 

| GOO COMPANY! 
f - FOR GOOD MEN 


CBReMins, Pres. CR Svaboda, Secy 


Bn HOME OFFICE: CEDAR RAPIDS, IOWA 
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J.B Powers, Chairman of the Board Darwin W. Johnson, Pres. ]. Smith Homans, Sec'y & 88 


Thos{J.#Johnson,\Treas. { Louis{G. Russell, Vice-Pres.{&|Mgr. {Industrial Dept. 
D. G. Roach,§Field Mgr., Ordinary Dept. 4 


‘Commonwealth Life Ins. @ 


Home Office: Commonwealth Bldg., 106-110 South Fifth St! 
Louisville, Ky. 4 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still og 
and to first class men, we can offer a good proposition. 4 


Address the Company 





Accident 


any. No@ 


CHIGAN 


, MICH. 
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Hf INQURANCE EXCHANGE 


‘ 
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+ 100 copies....... 
7 500 copies... 


THE 


SPECTATOR 











PRESIDENT AND HIS CABINET 
ON LIFE INSURANCE 


etal AND OPINIONS OF TWELVE 
LEADING STATESMEN 


A Most Valuable and Convincing Leaflet 
Containing 
Strong, Unequivocal Endorsements 
of Life Insurance Protection 


Sold in quantities to Companies and General Agents 
as follows: 

PRICES: 

..$4.50 .. $30.00 


.. 120.00 


1000 copies... 
.. 18.00 5000 copies... 
10,000 copies $225.00 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 


OFFICE 
eeneo NEW YORK 


* ANAURANCE EXCHANGE 





Metropolitan Casualty Insurance Co. 


OF NEW YORK 
Home Office 47 Cedar Street 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, President 
ROBERT A. DRYSDALE, Vice-President. S. Wm. BURTON, Secretary 
ALBERT H. LAHY, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 
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“ADVICE OF GREAT VALUE TO 


THE AMERICAN PEOPLE 


LIFE INSURANCE IS UNQUALIFIEDLY EN-= 


_ Single copy 
' $0 copies.......... 


DORSED BY PRESIDENT HARDING, 
AND EX=PRESIDENTS WILSON, 
CLEVELAND, ROOSEVELT AND 

TAFT 


THIS EFFECTIVE 10 PAGE FOLDER CONTAINS 


*THEIR PORTRAITS AND OPINIONS GIVEN TO THE 


SPECTATOR. 


$25.00 
-- 100.00 
- 180.00 


1000 copies 
s 5000 copies..... 
15.00 10,000 copies...... 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
NEW YORK 


15 cents 


THE COMPANY OF 
—] Bf ed of 1-4 


— 74 a ee 


BANKERS LIFE 


GEO. KUHNS pres miele 10) (9) 0. bes) 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 
Address 
ERNEST C. MILATR, 


Vice-President and Secretary 
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PURE LIFE 
INSURANCE 
PROTECTION 


\TTRAGTIVE 
NTRACTS for 
CN Ge ABILITY: 





THE LONDON & LANCASHIRE 


INSURANCE COMPANY, Ltd. 
OF LONDON, ENGLAND 


_— 
THE + 


LONDON & © 


LANCASHIRE \& 
INSURANCE CO. ) 


New York Department: 


57 and 59 William Street 


A. G, McILWAINE, Jr., Manager ~ 


LTD. 


mS 











‘GRAND RAPIDS LABEL co. 


ou’ L FOR FOLDER | 
_ SHOWING ELABORATE DISPLAY ~ 
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